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“We're really up a tree here in Sebewaing!”’ 


HAT’S THE WAY an excited father 
7 o his situation last summer to Ed 
Briggs, District Manager of our De- 
troit office. The man had got Ed’s num- 
ber through Western Union Operator 
25, and was calling from Sebewaing, 
Michigan, up on Lake Huron where 
his family was vacationing. 

As youngsters somehow do, their 
3-year-old boy had taken all the fam- 
ily’s travel funds in American Express 
‘Travelers Cheques from a suitcase and 
lost them. Could Ed Briggs help? 

Ed assured the father their vacation 
would not be spoileu. Then he told the 


man to go to a banker in Sebewaing, 
whom Ed knew, to explain what hap- 
pened, and to have the banker call 
Detroit collect. As soon as the banker 
phoned to verify the man’s identity and 
his Travelers Cheque record slip, Ed 
authorized an on-the-spot refund. 
This customer’s speedy rescue is typi- 
cal of two-way cooperation between 
distant banks and American Express, 
much of which is due to the personality 
of managers like affable Ed Briggs. In 
his twenty years with the company, 
Ed has made friends with many, many 
bankers. And out of experience gained 


by extensive travels on every continent, 
he instantly knows how to arrange 
prompt, courteous banking service for 
all your customers who travel. 

There are more like Ed Briggs in the 
400 American Express offices around 
the world. These men intimately know 
people and languages where theyserve. 
In addition to banking needs, they can 
get your customers accommodations at 
the right hotels... help them clear cus- 
toms quickly . .. recommend tours. In 
short, the men of American Express 
offer your customers home-town service 
away from home, all over the world. 


American Express Company 


TRAVELERS CHEQUES * WORLD TRAVEL SERVICE 


J. Edward Briggs, District Manager, American Express, Detroit 
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From Where We Sit . . . : 





Restraint Has Done Its Job 


S SUMMARIZED in the titles used, we said on 
this page in December, 1955, that it was then ‘“‘A 
Time for Restraint,” and again in August, 1956, 

that it was ‘Still a Time for Restraint.” It seems ap- 
propriate, therefore, to consider the extent, if any, to 
which that observation remains a valid one as applied 
to the present-day situation. 


In the editorial first mentioned, we dealt in some de- 
tail with the report of the Committee on Economic 
Policy of the Chamber of Commerce of the United 
States, entitled “‘Can We Depression-Proof Our Econo- 
my?” The report, we said, made a very good case for 
the proposition that we had achieved a considerable 
measure of control of the cycle and recited, in support 
of that premise, the sequence of events that had brought 
us to our then very high level of economic activity. 
Substantial reference was also made to “built-in stabi- 
lizers, otherwise referred to as built-in flexibility, cyclical 
snubbers, recession anti-bodies, or automatic stabilizers.”’ 

Central theme of the report was that “stability has 
to be earned. ... 
cessive booms and the wit to use what we know, there is 
reason to believe that future instability-can be kept 
within fairly tolerable limits.” To this we added the 
comment, “If, in our desire to avail ourselves to the 
utmost of whatever advantage the situation of the 
moment may hold for us, we fail to exercise the kind of 
restraint that makes for stability, we shall, of course, 
deserve and get something quite different. Especially 
will this be true if our votes and our influence are so 
used as to assist in bringing about the election of men 
and the enactment of measures that make for instabil- 
ity.” 

In the second of the editorials cited, we commented 
as follows: 


“Our financial journals are shot through with authori- 
tative statements to the effect that the economic cycle 
will or will not again assert itself to a greater or less 
degree in a downward swing. In support of the propo- 
sition that we have nothing to fear on this seore are 
cited, among other things, our presently committed and 
projected capital expenditures, our growing population, 
and our rising living standards with their concomitant 
rising level of discretionary consumer spending.” 

“These statements’ we observed, “‘seem to us to 
ignore the psychological considerations. implicit in the 
fact that capital expenditures are, in large measure, 
postponable, and that discretionary consumer spending 
is precisely the kind that can be more or less indefi- 
nitely delayed.”’ 

“The banker,’”’ we continued, “is faced with two 
major responsibilities: (1) to do everything he can to re- 
strain any inflationary tendencies that may make their 
appearance in any area in which the bank’s funds are in 
any way involved; and (2) to maintain his bank in a 
condition of preparedness for anything in the nature of 
a cyclical. downswing that may develop . . . To the 
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If we have the courage to avoid ex- 


extent that they are lending to business enterprises, the 
banks can do much to hold them to a course that will 


assure their ability to take in stride any adjustments 
that may lie ahead.” 


Said Joseph M. Dodge, chairman of the Detroit Bank 
& Trust Co., in a guest editorial some years ago:* “If 
banks lend too freely and unwisely during a period of 
mounting prosperity, regardless of its cause, when the 
boom has run its course and prices and activities turn 
downward, banks can contribute to the decline by forc- 
ing liquidation of the good credits with bad credits. In 
these over-simplified terms, it is apparent that banks 
can magnify an excessively optimistic or execessively 
pessimistic (italics ours) trend because of the vital part 
their credit function plays in the mechanism of the 
economy. ... The nation can withstand many minor 
economic illnesses, provided the banks are not sick at 
the same time.” 


In BANKERS MONTHLY for October 15, 1956, appeared 
an article by Don H. Wageman, chairman of the execu- 


‘tive committee of the Seattle-First National Bank, the 


gist of which is epitomized in its heading: ‘‘Stability: A 
New Policy Goal. A prerequisite to loan decisions that 
will fully meet the needs of our times is a flexible loan 
policy that answers alike to the requirements of worthy 
borrowers and the needs of the economy as a’ whole.” 
Said Mr. Wageman, “With all signs pointing to a de- 
mand for loans that will, in all probability, exceed the 
supply of available funds, increasing selectivity will 
doubtless be the rule. And the wise banker will base his 
selections more largely on the needs of the economy 
than upon the desire for immediate profit.” 

Taken together, all of the foregoing seems to us to 
lead to a highly significant conclusion: Just as a due 
regard for over-all economic stability, in a period of in- 
flationary pressures has called for and brought into 
being throughout our banking structure a highly effective 
policy of restraint, the same considerations now dictate 
a policy that has for its aim the aggressive stimulation 
of sound economic activity wherever the opportunity 
offers. 

Failure to do just that will give our demagogues a 
field day, and we’ll come out of this adjustment with 
our government lending agencies more firmly entrenched 
than ever. It’s time to replace voluntary credit re- 
straint with a policy that is deliberately calculated to 


hold the line against the further encroachments of sub- 
sidized lending. 


Editor 
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“LOcust 8-1700” 


TO YOU, that Philadelphia number can mean a lot. 


FOR EXAMPLE, if you're a First Pennsylvania correspondent: 
IT PUTS YOU in touch with capable people. 

PEOPLE who are specialists in every phase of banking. 

IT SUMMONS all kinds of efficient services. 

AIR MAIL clearances. Investment analysis. 

LOAN participations. Credit information. 

BUSINESS development. Foreign Department facilities. 

AID on personnel problems. 

EVEN personal services. Much more. 

IF YOU'RE not one of our correspondents... 


WHY not call us now? Be glad to hear from you. 


Banking since 1782 


The First Pennsylvania 


BANKING AND TRUST COMPANY 


31 offices—Serving more people more ways than any other Philadelphia bank 


Member Federal Deposit Insurance Corporation 





Greatest adva nce 
in microfilming— 


Just dial 
your code— 
Tle ME Solel 
microfilming 
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New Recordak Reliant 
Microfilmer with Kodamatic 
Indexing lets you code items 
photographically right on 
the film—find any picture 
faster in your film reader 


So EASY—just dial the desired 
code number on the new Recordak 
Reliant before you feed a batch of 
documents. 


This simple step takes the hunt 
and peck—the stop and go—out of 
subsequent film reference. For with 
this completely new type of index- 
ing your code designations are never 
out of sight . . . can be read easily no matter how fast 
your film is traveling in the film reader. 

The secret: Unique coding lines are photographed 
right on the film between documents. These lines, 
which appear to run continuously when film is 
advanced, are read against a scale on the top (or 
side) of your film reader. 


The girl above, for example, has stopped the film 
at items which were indexed ‘43.’ (Line at left is at 
40... other line at 3. Up to 100 different codings 
can be made on a roll of film . . . and found in 
a flash!) 


Saves time every time films are viewed 


Ever so much easier for your bookkeeping depart- 
ment to find checks, deposit slips, statements. Or 
your Transit Department to put its finger on proof 


SRECORDEK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming— 
now in its 30th year 
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machine sendings and direct letters. No end to the 
uses—wherever records are filmed and referred to 
you'll be dollars ahead in no time at all with 
Kodamatic Indexing. “(Just one of the exclusive 
features found in the new Reliant!) 

Free Trial! But see for yourself! Have a new 
Recordak Reliant Microfilmer with Kodamatic In- 
dexing installed in your bank on a 30-day Free Trial 
Basis. Absolutely no obligation to buy or rent. But 
act today—requests filled in order received. 


**Recordak” is a trademark 


eccessccess MAIL COUPON TODAY ...-csceeee 
RECORDAK CORPORATION 
415 Madison Avenue, New York 17, N. Y. 


Gentlemen: We are interested in free 30-day trial of new 
Recordak Reliant Microfilmer with Kodamatic Indexing. 
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Name Position 
Bank 
Street 
City 


__ State 





As the oldest bank’ in Michigan with more than a century 


of continuous service, The Detroit Bank and Trust Company 
offers many important advantages to individuals, industries 
and institutions in the broad scope of its services— developed 


through unequalled experience and a policy of sound banking 


and trust practices. 


STATEMENT OF CONDITION 


December 31, 1957 
RESOURCES LIABILITIES 


Cash and Due from Banks . . . . . . . $176,586,226.41 Demand Deposits: 


United States Government Obligations . . . .  316,236,145.47 Individuals, Corporations and Others. . . . $483,523,514.26 
re ae ee ie a ect, BLES 13,708,252.44 
State and Municipal Securities . . . . . . 94,349,035.00 


Deena a a ORS 31,852,154.34 
Corporate and Other Securities . . . y 2,241,188.48 $529,083,921.04 


Loans and Discounts . .. . $247,699,473.92 Savings and Time Deposits qe taal Fee oan 382,545,465.24 
Toei Depts. =. . www te ee 
RealEstateLoans .... . 139,547 552.39 387,247,026.31 emeenmns 8a oR 5,228,639.57 
Federal Reserve Bank Stock Sere 1,511,400.00 Accrued Expenses and Taxes. . . . . . . 5,478,037.42 
‘ ' Liability on Letters of Credit. . . . ... 58,146.05 
Bank Properties and Equipment Shae Metta 8,315,305.44 ie ee 146,287.57 
Capital Stock ($10.00 par value) . $18,378,500.00 
Customers Liability on Letters of Credit . . . 58,146.05 Surplus Beige Se ve Se his oo 
eee oe eee ee 169,184.72 eet 


General Reserves . . .. . 3,869,908.04 68,032,609.77 
TO. i, Ae eee ss See Tee. ON ee See 


Accrued Interest and Prepaid Expenses . . . 3,859,448.78 


United States Government Securities in the foregoing statement with a par value of $78,835,000.00 are pledged to secure 
public and other deposits where required by law, including deposits of the State of Michigan’ amounting to $4,371,993.41. 


DIRECTORS 


CALVIN P. BENTLEY WILLIAM A. FISHER JAMES McMILLAN 
Chairman of the Board Treasurer 
Owosso Savings Bank Fisher & Company 
Mitchell- Bentley Corp. 


CLEVELAND THURBER 
Director Senior Partner 
Ferry-Morse Seed Co. Miller, Canfield, Paddock 
WALKER L. CISLER HERBERT H. GARDNER ge dong Board eee 
a Senior Vice President Federal-Mogul-Bower HERBERT B. Trix 

The Detroit Edison Co. LESLIE H. GREEN Bearings, Inc. oa tes Co 
SELDEN B. DAUME Chairman WILLIAM C. NEWBERG , 

: *. Automotive Materials Corp. Vice President and Director 

View Chairman Chrysler Corporation C. Davip WIDMAN 

JosePH M. Dopce CHARLES H. HEwITT 


RAYMOND T. PERRING The Ma 
Chairman Executive Vice President tvesidents The Murray Corp. of America 


FRANK D. EAMAN FREDERICK C. MATTHAEI Harry L. PIERSON WILLIAM R. YAw 
Butzel, Eaman, Long, Chairman Chairman of the Board President 
Gust ® Kennedy American Metal Products Co. Detroit Harvester Co. Wabeek Corporation 


SERVICE AND SECURITY FOR OVER A CENTURY 


THE DETROIT BANK & TRUST COMPANY 


COMPLETE BANKING AND TRUST SERVICES +« MAIN OFFICE GRISWOLD AT STATE, DETROIT. MICH. «© MEMBER FDIC 
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The Top of the Financial News 


RESERVE REQUIREMENTS 
Reduction & Reform? 


The campaign for lower bank re- 
serve requirements is picking up a lot 
of steam, with the American Bankers 
Association and individual bankers in 
New York and Chicago leading the 
drive. At last month’s National Credit 
Conference in Chicago (see page 23), 
ABA President Joseph C. Welman 
called on the Federal Reserve Board 
to express its views on the association’s 
plan for reserve reduction and reform. 
Said he: 

“It is our earnest hope that the 
Federal Reserve will soon make known 
its views so that any points of disa- 
greement may be ironed out and a 
suitable legislative proposal laid before 
the Congress at the earliest appropri- 
ate time. With the subsidence of in- 
flationary pressures, an opportunity 
may soon be presented to get started 
on a systematic program of reserve re- 
duction and reform. Action along these 
lines already is long overdue and 
should not be postponed much longer. 
The sooner we can get the necessary 
enabling legislation on the books, the 
better.” 

Five Recommendations. The ABA 
program contemplates the following 
actions to be taken over a period of 
years: 

@ Eventually reduce reserve require- 
ments for demand deposits to 10 per 
cent. 


@ Eliminate geographical differences 
in reserve requirements for demand 
deposits. 

@ Authorize the Federal Reserve to 
vary the reserve requirement for de- 
mand deposits over a range of 8 to 12 
per cent. 


@ Eventually reduce the reserve re- 
quirement for time deposits to 2 per 
cent. 

@ Permit the inclusion of vault cash 
in legal reserves. 


A First Step? While awaiting 
action on ABA’s long-range program, 
leading New York and Chicago bank- 
ers are urging—as a first step—re- 
duction of the central reserve city rate 
from 20 per cent to 18 per cent, which 
is the current reserve city rate. 

In general, Federal Reserve officials 
have long felt that present reserve 
requirements are too high, but while 
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strong inflationary pressures persisted 
they were hesitant to take action. Now 
with business activity declining, the 
chief obstacle to a reduction of reserve 
requirements may have disappeared. 

Similar considerations applied to 
stock margin requirements—and they 
were cut (from 70 per cent to 50 per 
cent) last month, along with the dis- 
count rate (from 3 per cent to 234 per 
cent). 


THE CAPITAL MARKET 
Good News for Borrowers 


The outlook for the capital market 
for the first half of 1958 is relatively 
favorable for borrowers, according to 
a “trend report” released last month 
by R. W. Pressprich & Co. This con- 
clusion is based on the firm’s own an- 
alysis of the estimated supply of and 
demand for funds. Says the Pressprich 
report: ““The visible surplus of funds 
in the first half of 1958 is estimated to 
be $6.1 billion against $5.2 billion in 
the first half of 1957 (see table). The 
U. S. economy is widely expected to 
go through a period of readjustment 
which foreshadows a less restrictive 


Federal Reserve policy in this poring 
than a year ago. 

“Thus, the trends in the capital 
market point to a period of relatively 
favorable conditions for the borrower. 
Optimism must be tempered somé- 
what, however, by the formidable fi- 
nancing problems of the U. S. Treas- 
ury.” Other conclusions contained in 
the report: 

‘@ Interest rates are expected to be 
relatively easier at least until the mid- 
die of the year giving borrowers ex- 
cellent opportunities to obtain capital 
at more favorable terms than prevailed 
in 1957. 

@ Bonds are expected to give a better 
account of themselves particularly 
from the end of February to early June 
when Treasury refinancing operations 
and the level of business loans are 
likely to be at a low ebb. 

@ Bank earnings are likely to remain 
good because the demand for bank 
loans is still fairly high. Should loans 
fall off sharply in the first quarter the 
Federal Reserve may use that oppor- 
tunity to bring about a much needed 
reform in the antiquated system of 
bank reserve requirements, and lower 
them to a more reasonable level. Re- 
duced income from loans could be 
made up by larger income on securi- 
ties and capital gains in bond accounts. 


THE CAPITAL MARKET 
‘As Seen by R. W. Pressprich & Co. 


The supply of funds (+) and the demand for funds (—) in billions 
of dollars. 


Long-Term > 
Net increase in savings 
Capital investment 

First total 
Seasonal 
U.S. Treasury surplus or deficit 
Bank loans* 

Second total 
Recapitulation 
Long-term funds (first total) 


Seasonal funds (second total) 


Surplus or deficit of funds 


1957 1958 
First Half Second Half First Half 


(Estimated) (Estimated) 
+$14.8 +$14.1 
— 16.6 — 15.7 


—$ 1.8 


+$15.7 
— 15.3 


+$ 0.4 


—$ 1.6 


+$ 7.3 
— 2.5 


$+ 4.8 


—$ 7.0 
+ 0.2 


+$ 7.0 
+ 0.7 


—$ 6.8 +$ 7.7 


+$ 04 —$ 1.8 
+ 48 — 68 


+$ 5.2 


—$ 1.6 
+ 77 


—$ 8.6 +$ 6.1 


*An increase in bank loans is regarded here as a demand for funds, and a 


decrease as a supply of funds. 





STATEMENT 
REFLECTS OF CONDITION 


‘ Co At the Close of Business 
Qnigunas Reavers December 31, 1957 
December 31,/956) 


RESOURCES \ 
Cash and Due From Banks. . . . . =. =~... _—C..$ :~-95,722,966.61 


U.S. Government Bonds . . . . . . .  . 77,712,518.78 
Other Bonds and Securities . . . . . =. . 27,925,406.91 
Loans (Federally Insured or Guaranteed) . . . . 65,774,518.25 
Other Loans and Discounts . . . . ...  . 202,184,870.88 
Accrued Interest Receivable . . . . . . .  41,961,609.11 
Customers’ Liability on L/C . . . . . . =. = 2,243,047.82 
IM ge ok Be A Se ne 
Permeeanefamwes. lw i ‘ tC( tC‘ tC‘(‘(‘(‘(‘(t;‘(‘(<ai‘(éW:*éCRr 
I eos ah Sa atl eg 902,817.25 


Total Resources. ©... |... SHB4551,771.70 —-10h435,000,000 


wp 443,000,000 


LIABILITIES 
Deposits: 
Demand . . . . _ .$314,625,235.13 
Se an a Se hk 125,384,798.52 $440,010,033.65 


Provision for Taxes, Interest, etc. . . . . .  .  45,375,875.69 
Cee Geemems  i  s  !e ww wm. ORR 


A eS 
IS eyo gk CUNO tala arg bs glk g 277,286.79 
Capital Funds: 

Capital Stock . . . .$ 6,950,000.00 

Surplus . . . .  . 18,050,000.00 

Undivided Profits . . . 5,437,718.83 30,437,718.83 


Total Liabilities . . . . . . . . $484,551,771.70 


MEMBER 
FEDERAL 
DEPOSIT 


INSURANCE 


Largest Shinde Gants. Rocky Mourittain Stati, CORPORATION 
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BANK STOCKS 
Earnings: Excellent 


For most of the nation’s leading 
banks, 1957 was a bang up year. 
Earnings of 47 large and medium- 
large institutions (see table) averaged 
10 per cent higher than in 1956. 

The only exceptions to the upward 
earnings trend were shown by some of 
the big California banks, which had 
been importantly affected by the 
higher rate paid on a large volume of 
savings deposits. Reported American 
Trust Co., for example: ‘Earnings for 
the year reflect the higher interest 
rate on savings deposits, which went 
into effect January 1, 1957. As a result 
of the higher rate and an increase in 
deposits, American Trust Co. paid its 
savings depositors $7 million more in- 
terest than in 1956.” 

Rates & Volume. Mainly responsi- 
ble for the increased earnings of most 
banks was, of course, a larger income 
on loans, reflecting higher interest 
rates and a greater volume of loans, 
particularly commercial and industrial 
loans. 

Also making a substantial contribu- 
tion to the general improvement in net 
were trust commissions and “other’’ 
operating income. Interest and divi- 
dend income on securities was general- 
ly unchanged from 1956 as the effects 
of higher yields on bank investments 
were largely offset by a reduced vol- 
ume of holdings. 


Bond Transactions. © Completing 
the generally bright picture was the 
fact that in most cases net indicated 
earnings were closer to net operating 
earnings last year than in 1956 because 
of smaller losses on sales of securities. 
The First National City Bank of New 
York, for example, reported a net loss 
from sales of securities during the year 
of $1.3 million (or 11 cents a share), 
compared with a net loss for 1956 of 
$5.1 million (42 cents a share). 


They Still Look Good 


In the wake of last month’s cut in 
the prime bank rate from 4% per cent 
to 4 per cent, analysts have been 
taking another look at bank stocks. 
For the most part, they still like what 
they see. Says The Value Line Invest- 
ment Survey, for example: 

“Despite reduced loan demand and 
declining interest rates, bank operat- 
ing earnings should be well maintained 
in 1958. The present effective rate of 
return on loans and investments still 
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American NB&TC of Chicago 
American Trust Co., San Francisco 
Bank of America, San Francisco 
Bank of California, San Francisco 
Bank of New York 

Bank of the Southwest, Houston 
Bankers, Trust Co., New York 
Boatmen’s NB of St. Louis 
California Bank, Los Angeles 
Chase Manhattan Bank, New York 
Chemical Corn Exchange Bank, NY 
Citizens NT&SB of Los Angeles 
Cleveland Trust Co. 

Continental Ill. NB&TC of Chicago 
Crocker-Anglo NB, San Francisco 
Detroit Bank & Trust Co. 
Fidelity-Baltimore National Bank 
First National Bank of Arizona 


First National Bank of Boston 
& Old Colony Trust Co. 


First National Bank of Chicago 
First National Bank in Dallas 
First National Bank in St. Louis 
First National City Bank of NY 

& City Bank Farmers Trust Co. 
First Pa. B&TC, Philadelphia 
First Western B&TC, San Francisco 
Fort Worth National Bank 
Fulton National Bank, Atlanta 
Grace National Bank of New York 
Guaranty Trust Co. of New York 
Hanover Bank, New York 
Harris Trust & Savings Bank, Chi. 
Irving Trust Co., New York 
Manufacturers NB of Detroit 
Manufacturers Trust Co., New York 
Marine Midland Corp. (consol.) 
Mellon NB&TC, Pittsburgh 
Mercantile Trust Co., St. Louis 
J. P. Morgan & Co. Inc., New York 
National Bank of Detroit 
Northern Trust Co., Chicago 
Peoples FNB&TC of Pittsburgh 
Republic National Bank of Dallas 
Second Bank-State St. TC, Boston 
Union B&TC of Los Angeles 
Union Commerce Bank, Cleveland 
United States Trust Co. of NY 
Valley National Bank, Phoenix 

































































** Adjusted. 
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1957 





17 
9.7 
72.0 
3.3 
4.6 
2.8 
22.7 
1.5 
6.0 
55.5 
24.6 
2.6 
11g 
23.1 
11.0 
9.6 
1.8 
1.6 


18.5 
23.9 
5.2 
4.5 


60.2 
9.0 
5.2 
1.8 
1.1 
1.4 

31.3 

15.0 
6.5 

14.2 
5.4 

20.5 

14,7 

21.1 
5.7 
8.1 

15.0 
3.1 
4.6 
7.6 
3.4 
2.3 
2.6 
2.9 
3.7 


1957 BANK EARNINGS* 


$ 


*Net operating earnings where available; otherwise net profits. 


1956 





1.5 
10.4 
74.0 

3.2 

4.2 

2.3 
20.2 

1.5 

5.7 
49.2 
20.6 

2.5 
10.4 
20.7 
10.4 

8.8 

1.8 

1.3 


16.8 
20.6 
5.0 
4.1 


52.0 
8.1 
5.5 
17 

9 
1.2 

28.2 

13.6 
6.0 

12.8 
5.0 

18.1 

12.9 

18.5 
5.1 


74° 


14.0 
2.3 
4.3 
6.8 
3.0 
1.7 
2.5 
2.7 
2.9 





1957 


3.49 
2.81 
2.61 
28.72 
4.43 
5.64 
5.09 
3.85 
4.24 
3.86 
3.65 
29.75 
8.55 
2.74 
5.22 
4.93 
1.77 


6.60 
23.88 
2.26 
5.86 


5.02 
4.02 
2.35 
2.16 
3.75 
35.98 
5.21 
4.16 
43.09 
2.83 
4.29 
4.06 
1.74 
8.79 
6.28 
23.26 
5.19 
30.55 
5.63 
2.54 
6.80 
3.25 
3.52 
5.74 
2.66 


Per Share** 


$ 28.34 $ 24.59 





1956 


3.75 
2.89 
2.52 
26.10 
3.67 
5.02 
5.07 
3.67 
3.76 
3.23 
3.62 
25.90 
7.67 
2.57 
4.80 
4.87 
1.45 


6.01 
20.55 
2.17 
5.31 


4.33 
3.61 
2.49 
2.04 
3.23 
30.82 
4.70 
3.78 
39.75 
2.56 
3.95 
3.59 
1.53 
7.70 
5.66 
21.20 
4.82 
22.59 
5.33 
2.28 
6.02 
2.47 
3.38 
5.46 
2.10 


The First National Bank 
of Chicago 


Statement of Condition December 31, 1957 


Board of Directors 


JoserH L. BLock 
President, 

Inland Steel Company 

Epwarp E. Brown 
Chairman of the Board 

CHESSER M. CAMPBELL 
President. 

Tribune Company 

J. D. Farrinctron 
Chairman of the Board, 
Chicago, Rock Island and 
Pacific Railroad Company 

MarsHAaLt FIELD, Jr. 
Editor and Publisher, 
Chicago Sun-Times 

James B. Forcan 
Vice-Chairman of the Board 

Wa ter M. HEYMANN 
Executive Vice-President 

Henry P. Isham 
President, Clearing Industrial 
District, Inc. 

James S. KNowLson 
Chairman of the Board, 
Stewart-Warner Corp 

Homer J. LivInGsTon 
President 

Hucuston M. McBain 
Chairman of the Board, 
Marshall Field & Company 

Harry C. Murpuy 


President, Chicago, Burlington 
& Quincy Railroad Company 


Louis B. NEUMILLER 


Chairman of the Board, 
Caterpillar Tractor Co. 


James F. Oates, Jr. 


President, The Equitable 
Life Assurance Society 
of the United States 


WILLiaM Woop PRrincE 


President, 
Armour 4 Company 


Gicpert H. ScriBNER 
Winston 4 Company 


R. Douctas STuART 


Chairman of the Board, 
Quaker Oats Company 


Louis WarE 


President, International 
Minerals & Chemical Corp. 


C. J. WuippPLe 


Chairman of the Board, 
Hibbard. Spencer, Bartlett & Co. 


Joun P. Witson 
Wilson & Mclivaine 


Rosert E. Witson 


Chairman of the Board, 
Standard Oil Company (Indiana) 


Rosert E. Woop 


Director. 
Sears, Roebuck and Co. 


ASSETS 
Cash and Due from Banks a 2 
United States Government Obligations . 
Other Bonds and Securities 
Loans and Discounts 5 . ; : 
Real Estate (Bank Buildings and Adjacent Property) 
Federal Reserve Bank Stock , . 
Customers’ Liability Account of Acceptances 
Interest Earned, not Collected 
Other Assets 


° . $ 709,255, 455.47 
. . 533,524, 740.01 
° . 136, 068, 867.36 
1,512, 108,663.90 

1,348, 981.62 
° 6,900, 000.00 
. : 3, 131,383.33 
6,332, 107.20 
9,408, 148.49 


$2,918, 078,347.38 


LIABILITIES 
Capital Stock . ° ° 


Surplus. ‘ ‘ i 
Undivided Profits , 4 ; 
Discount Collected, but not Earned 
Dividends Declared, but Unpaid 
Reserve for Taxes, etc. 

Liability Account of Acceptances 
Time Deposits . 


$ 100,000,000.00 

130,000, 000.00 

16,678, 800.07 

5,647,679.98 

2,000,000.00 

35, 926,021.50 

$ ; " 3,924, 921.93 
$ 641,973,303.39 

Demand Deposits 1,876, 087,606. 46 

Deposits of Public Funds 196, 832,044.53 


2,614, 892, 954.38 
Liabilities other than those above stated 


9,007, 969.52 
$2,918, 078,347.38 


United States Government obligations and other securities carried at $256,510,509.71 
are pledged to secure United States Government and other public deposits, trust 
deposits, and for other purposes as required or permitted by law. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Building with Chicago since 1863 
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compares favorably with the year- 
earlier level. Dividend rates, too, are 
secure; in a number of cases, quarter- 
ly payments were increased within the 
past 12 months. 

Bargains in Banks? “Bank stocks, 
as a group, are currently undervalued. 
Most stand far below their ‘Value 
Line ratings of intrinsic value.’ The 
dividend yields afforded by bank eq- 
uities are much more generous than 
typical of the past decade. The bank 
group is ranked among the best for 
‘probable market performance in the 
next 12 months.’ 


“Perhaps most important of all, 
bank stocks are defensive commit- 
ments of very high investment quality. 
They offer a valuable portfolio hedge 
—stout resistance to a severe further 
decline in business activity should it 
occur, together with the potentiality 
to participate importantly in any 
business revival that the latter months 
of 1958 may bring.” 


Dividend, Share Changes 


®@ Continental Illinois National Bank 
& Trust Co. of Chicago (resources: 
$2.7 billion) is paying a stock dividend 
of one additional share for each nine 
shares held. It is the intention of the 
bank to continue the present quarterly 
cash dividend of $1.00 a share on the 
increased number of shares. 

@ La Salle National Bank of Chicago 
($153 million) last month hiked its 
quarterly dividend to 70 cents a share 
from 65 cents. 

@ The Delaware County National 
Bank of Chester, Pa., ($57 million) 
offered its stockholders rights to sub- 
scribe for 11,000 new shares at $30 a 
share. The issue was underwritten by 
Drexel & Co. of Philadelphia. 

@ The Citizens & Southern National 
Bank (combined assets: $584 million) 


KELLSTADT 
February 15, 1958 


McCONNELL 


plans the sale of 100,000 new shares to 
present stockholders. Details of the of- 
fering are expected to be completed in 
about three weeks. 


EXECUTIVE CHANGES 
Sears, Roebuck 


Fowler B. McConnell, 63, and 
Charles H. Kellstadt, 61, will be 
named chairman and president, re- 
spectively, of Sears, Roebuck & Co., 
it was announced last month by 
Theodore V. Houser, 65, retiring chair- 
man. Mr. McConnell, a veteran of 41 
years with the big mail order and retail 
company, has been president since 
1946. His other directorships include 
Harris Trust & Savings Bank and All- 
state Insurance Co. Mr. Kellstadt has 
been vice president in charge of Sears’ 
southern territory since 1950, also is a 
director of The First National Bank 
of Atlanta, The First National Bank 
of Miami and Allstate Insurance Co. 


Society National 

Mervin B. France, 56, last month 
was elected chairman of Society Na- 
tional Bank of Cleveland (resources: 
$64 million), wholly-owned commer- 
cial banking subsidiary of Society for 
Savings ($319 million). Mr. France, 


who also is president of the savings 
bank, was instrumental in the forma- 
tion of Society National in 1955. His 
other directorships include The Stouf- 
fer Corp., Storer Broadcasting Co. and 
Consolidated Foods Corp. 


State-Planters 


J. Harvie Wilkinson, Jr., 51, last 
month was elected president of State 
Planters Bank of Commerce & Trusts, 
Richmond, (resources: $220 million) 
succeeding Harry H. Augustine, 65, 
who moves up to chairman. In the 
latter post, Mr. Augustine succeeds 
Wilfred A. Roper, 66, who becomes 


WILKINSON 


AUGUSTINE 


vice chairman and chairman of the 
executive committee. 


Mr. Wilkinson began his banking 
career with Lee Higginson & Co. in 
New York, joining State-Planters 
three years later. He was elected a 
vice president in 1935, a director in 
1946, executive vice president in 1952. 
He also is a director and member of 
the executive committee of Common- 
wealth Natural Gas Corp., and a di- 
rector of Philip Morris, Inc., and other 
companies. 

Messrs. Augustine and Roper are 
both veterans of 50 years in Richmond 
banking. The former has been presi- 
dent of State-Planters since 1941, also 
is a director of Life Insurance Co. of 
Virginia, Virginia Electric & Power 
Co. and Chesapeake Corp. of Virginia. 
Mr. Roper was president of the Bank 
of Commerce & Trusts from 1935 to 
1956 when it merged with State-Plan- 
ters. 


Birmingham Trust 

Frank A. Plummer, 45, last month 
was elected president of Birmingham 
(Ala.) Trust National Bank (resources: 
$138 million) to succeed John S. Cole- 
man, 63, who steps up to chairman and 
continues as chief executive officer. 
Mr. Plummer formerly was senior vice 
president and a director of The First 
National Bank of Montgomery. Mr. 
Coleman had been president of Birm- 
ingham Trust since 1937 when the 
bank’s assets were only $29 million. 


Chicago City Bank 

W. Norbert Engles last month was 
elected president of Chicago City 
Bank & Trust Co. (resources: $116 
million) to succeed Frank C. Rathje, 
who will remain as a consultant and 
advisor to the new president and 
board of directors. Mr. Engles began 
his business career with what is now 


ENGLES 
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CHASE MANHATTAN 
BANK 


HEAD OFFICE: 18 Pine Street, New York 


Statement of Condition, December 31, 1957 


ASSETS 





























Cash and Due from Banks. coe «eo eae ee 
U.S. Government Obligations . . .... . 1,151,802,281 


State, Municipal and Other Securities . . . . . 405,825,982 
PS a Ve wee ww OS ee 189,386,247 
NS 6S sais Sek. Wee ae ES weet en BO ee 3,737,123,272 
Customers’ Acceptance Liability. . . . . . . 212,510,693 
er a ae Ga er ee Oe ee ee 54,763,205 
RN Ne gs gag ae 56,838,320 


$7,809,784,526 


LIABILITLES 





Deposits ee ee oe a a a 
Foreign Funds Borrowed . . . . + + + « » 3,831,055 
NS eg me ea me 50,602,815 | 
i i ae 54,521,903 
Acceptances Outstanding . . . $231,049,318 
Lem'fe Portes 2c 8 12,916,864 218,132,454 
Capital Funds: a 
Capital Stock acu es $163,625,000 
(13,090,000 Shares—$12.50 Par) 
ee a) gi 350,000,000 
Undivided Profit. . .. . "__ 84,5 51,090 598,176,090 
$7,809,784,526 






Of the above assets $392,842,912 are pledged to secure public deposits 
and for other purposes, and trust and certain other deposits are preferred 
as provided by law. Assets are shown at book values less any reserves. 


Member Federal Deposit Insurance Corporation 
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The First National Bank & Trust Co. 
in Macon, from whence he moved to 
Washington, D. C., in 1934 to accept 
a position with the Reconstruction 
Finance Corp. in its business loans di- 
vision. He remained with RFC until 
1954 when he was named deputy ad- 
ministrator for financial assistance of 
the Small Business Administration 
where he had responsibility for the 
agency’s nationwide lending opera- 
tions. 


Mr. Rathje, who had been president 
of Chicago City Bank for 30 years, last 
September sold his interest in the bank 
to The Murmanill Corp. of Dallas, 
which is headed by Texas financiers 
Gerald C. Mann and Clint W. Murch- 
ison. 


GROUPS 
Enter ESG 


A new kind of banking organization 
appeared on the financial scene last 
month. Known as the Empire State 
Group, Inc., the organization was 
formed by seven banks in New York 
State “‘to exchange ideas and infor- 
mation and effect economies and im- 
provements in operations.” In ad- 
dition, ESG members ‘“‘will assist each 
other in business development pro- 
grams to attract industry to New York 
State.” It’s also expected that the new 
association will be utilized in the 
handling of large participation loans. 


According to the official announce- 
ment, each bank in the -association 
“‘will retain full and complete inde- 
pendence of action without qualifica- 
tion. The Empire State Group cannot 
engage in any banking function in- 
cluding that of a bank holding com- 
pany. It cannot purchase even one 
share of stock in a bank.” 


A stop-gap law in New York State 
prohibits the formation of new bank 
holding companies for the time being, at 
least. 


The Participants. Officers of ESG 
are William F. Doyle, a former vice 
president of Irving Trust Co., presi- 
dent; Elmer B. Milliman, president of 
Central Trust Co. of Rochester, vice 
president; and William S. Brower, 
former president of Pennsylvania Ex- 
change Bank of New York, secretary- 
treasurer. Mr. Milliman, who is 
credited with organization of the group 
which has been meeting for the past 
two years throughout the state, 
served as its chairman prior to formal 
organization. 
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Directors of ESG are Mr. Doyle; 
Mr. Milliman; Frank Wells McCabe, 
president of The National Commercial 
Bank & Trust Co. of Albany; Edgar 
W. Couper, president of First-City 
National Bank of Binghamton; George 
H. Becht, vice president and cashier 
of The Franklin National Bank of 
Long Island; John R. Evans, president 
of The First National Bank of Pough- 
keepsie; Crandall Melvin, president of 
The Merchants National Bank & 
Trust Co. of Syracuse; and Charles W. 
Hall, president of The Oneida Na- 
tional Bank & Trust Co. of Utica. 


INVESTMENTS 
6 Suggestions & 53 Stocks 


A broad six-point program for in- 
vesting bank funds in 1958 was sug- 
gested last month by Wayne Hummer 
& Co. of Chicago. Advises the firm: 
@ Limit loans to approximately 50 per 
cent of bank earning assets. 

@ Keep remaining funds fully invested 
in high-grade bonds. 

@ Invest these remaining funds in 
Governments and tax exempt issues in 
the proportion of approximately two- 
to-one; that is, invest one-half the 
amount in tax exempt issues that is 
invested in Governments. 


@ Invest 25 per cent of the total in 
Governments in maturities due within 
one year, the balance in approximately 
even amounts, maturing each year up 
to and including seven years. 
@ Invest in general market tax exempt | 
issues in approximately even amounts, 
maturing each year up to and includ- 
ing seven years. 

@ Have directors pass a resolution to 
provide restrictions and safeguards in 
connection with such investments. 


Comments Wayne Hummer & Co.: 
“We do not advocate an inflexible or 
rigid investment policy for banks. 
Rather, we definitely believe that un- 
der the investment philosophy out- 
lined above, institutions can form a 
sound program to meet their own 
particular needs. The advantages of 
such a program are obvious. Wide in- 
ventory changes are eliminated. Satis- 
factory and oftentimes better-than- | 








average yields are obtained by the | 
practice of steady investment at all | 
levels of the market. 


Other Considerations. ‘A pro- 
gram of evenly-spaced maturities | 
means loans may be readily expanded | 
if local credit demand grows, for funds | 


from maturing obligations are avail- | 


the progressive 
Central 
National 
Bank ad 
AG Lada 
Yi LidL 


The efforts of this country’s banks 
have always been aimed towards im- 
proving the finances of their custom- 
ers, thereby strengthening the sector 
of the economy each serves. 

With that thought in mind, The 
Central National Bank and Trust 
Company of Peoria and commercial 
banks from coast to coast distribute 
the weekly economic digest, IMPACT, 


| as a bank service to key people in 


business, industry, government and 
the professions. 

They have selected IMPACT be- 
cause its authoritative analyses inter- 
pret and coordinate business trends 


| with Washington’s thinking and ac- 


tions. 

Besides regularly contacting select 
customers and prospects, the pass- 
along readership among subordinates 
and those on the way up is extremely 


high. Thus, you also build a following 


for your bank among those who will 
be tomorrow’s leaders. 
For details on how you can take 


| this far-sighted step toward achieving 


these objectives, please write 


BUSINESS NEWS 
ASSOCIATES, INC. 


Publishers 


149 Broadway, New York 6, N. Y. 
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CREDIT FACTS 
GENERATE 
BUSINESS PROGRESS 


As a banker you know there’s no substitute for an up-to-date financial statement 
in evaluating credit standing. 

The business accounts you work with need current facts on customers be- 
fore they ship merchandise. And this is the reason we ask your cooperation in 
urging the business men in your community to mail us a copy of their latest 
statement. With a current balance sheet on file at Dun & Bradstreet a business 
man benefits these ways: 


e@ the credit report on his business and his listing in the Reference Book 


reflects current financial position 
suppliers have up-to-date information as the basis for credit decisions 


orders placed with new suppliers are processed faster. 





A mailed-in statement gives the Dun & Bradstreet reporter time to study 
the figures of a business before he makes his regular call. He is then better 
prepared to discuss the statement and any points needing clarification. His 
understanding of the financial statement will be reflected in the report he 
writes. Financial information is the heart of the Dun & Bradstreet credit report 
and supports the rating in the Reference Book. 


Won’t you urge your accounts to mail in their annual statements just as 
soon as they are available? 


NEW BOOKLET AVAILABLE 


“Opportunities for Growth in Small Business,” a booklet describing the possibilities 





for profit in our present economy, is available to you. For your copy simply address: 


& BRADSTREET, INC. 


Dept. 11, 99 Church Street, New York 8, New York 
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able at regular and frequent intervals. 
If reserve requirements are increased 
or decreased, funds will be available 
to meet the new requirements or in- 
crease the bank’s investments. 


“Developing a bank bond invest- 


ment policy on a day-to-day basis - 


will never provide a satisfactory pro- 
gram. A bank bond investment pro- 
gram must provide at all times a 
regular flow of monthly income from 
first-grade general market bonds. That 
flow of investment income must not 
be interrupted because of continual 
changing of the fundamental program. 
Banks must collect that income regu- 
larly in order to meet operating costs, 
provide capital reserves, and some 
wages for the owners of the bank’s 
capital stock. That program must 
operate in periods of high interest 
rates, low interest rates, rising interest 
rates, declining interest rates, peace, 
threats of war, war and political dis- 
appointment.” 


Selected Stocks. Wayne Hummer 
& Co. also released the latest revision 
of its list of selected “‘prudent man 
common stocks” (see table). In the 
firm’s opinion these stocks are es- 
pecially well qualified for trust invest- 
ment. Heading the list of 53 issues, on 
an industry basis, are six chemicals, 
six foods, four utilities, three oils, 
three railroads and three rail equip- 
ment manufacturers. 


New Dual Fund 


La Salle National Bank of Chicago 
last month joined the fast-growing 
list of banks offering two-fund plans 
for the collective investment of small- 
ish pension and profit-sharing trusts. 
La Salle’s ‘‘Dual Fund” consists of two 
separate investment funds, one made 
up of fixed-income investments, the 
other comprised primarily of common 
stocks. Says La Salle Chairman John 
C. Wright: 

“Each employee benefit plan or 
trust has its own individual invest- 
ment objectives, often varying widely. 
The La Salle Qualified Dual Fund 
makes it possible to tailor the invest- 
ment diversification of each partici- 
pating trust to meet its own individual 
requirements. Thus we avoid freezing 
the participating benefit plans in a 
single investment pattern, yet accom- 
plish for them diversification of hold- 
ings, income benefits and broadened 
investment opportunities which can- 
not be obtained otherwise by small to 
medium-sized funds operating inde- 
pendently.” 
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53 COMMON STOCKS FOR TRUST INVESTMENT 
—As Selected by Wayne Hummer & Co. 


Approx. Indicated 
Price Dividend Yield 


Acme Steel Co. $1.00 
Allied Chemical & Dye Corp 
American Brake Shoe Co...... bcakdenen 


Company 


Burroughs Corp 

C. |. T. Financial Corp 

Carpenter Steel Co. 

Caterpillar Tractor Co. 

Chesapeake & Ohio Railway Co 

Chrysler Corps. ecco cccccccs. Ansinwees 
Cleveland Electric Illuminating 
Commonwealth Edison Co.......seeeeee. 
Continental Insurance Co 

Corn Products Refining Co, 

Detroit Edison Co. 

Dow Chemical Co. 

duPont (E. |.) deNemours & Co 

RIN TIE Gite no vce ccccccccesecs 
Endicott Johnson Corp 

General American Transportation 

General Electric Co 

General Motors Corp 

Household Finance Corp 

International Business Machines 


Norfolk & Western Railway Co 
Owens-lllinois Glass Co 

Parke, Davis & Co 

Penney (J.C.) Co. 

Pittsburgh Plate Glass Co 
Proctor & Gamble Co 

Scott Paper Co 

Standard Oil Co. of California 
Standard Oil Co. (Indiana) 
Standard Oil Co. (New Jersey) 
SU CE RI n isos ce civaseccawes 


Texas Gulf Sulphur Co., Inc 
Timken Roller Bearing Co. 

Union Carbide Corp 

Union Pacific Railroad Co 

United Engineering & Foundry Co 
United Fruit Co 

United States Gypsum Co 
Westinghouse Air Brake Co 
Woolworth (F.W.) Co 

Wrigley (Wm.) Jr., Co 


+Also paid stock dividend 




















eM a-laol aes ies 





Financial institutions everywhere are 
discovering for themselves that NCR 
Paper gives them cleaner, clearer copies 
in less time. Perfect copies of deposit 
slips and other business forms are 
made without carbons or even carboni- 
zation. This amazing new paper, de- 
veloped in National Cash Register’s 
laboratories, eliminates smearing, 
smudging, and handling carbon sheets. 


ANOTHER PRODUCT OF 
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Up to five copies can be made with 
normal pressure from a ball point pen, 
pencil, or standard typewriter and 
eight or more copies with a business 
machine or electric typewriter. 

NCR Paper is easy to handle, simple 
to use. Business forms made with NCR 
Paper provide clean and clear, easy- 
to-read copies every time. 


THE NATIONAL CASH REGISTER COMPANY, payton 9, onio 


989 OFFICES 


16 


IN 94 COUNTRIES 












Have your forms printed on NCR Paper 
by your present forms supplier. You'll 
find that NCR Paper gives you cleaner, 
clearer copies in less time. Phone your 
present supplier for further care 
information. c 6} 


* TRADE MARK REG. U.S, PAT. OFF. 
OWaltional 
NCR PAPER AND SUPPLIES 
_ ACCOUNTING MACHINES 
be Pee 
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What Management Says 

Speaking before groups of security 
analysts last month, three leading 
corporate officials gave their views on 
the prospects for their respective 
companies. Following are highlights. 
@ John A. Barr, chairman and presi- 
dent of Montgomery Ward & Co., 
before the New York Society of Secur- 
ity Analysts: 

“Earnings (for the fiscal year ended 
Jan. 31, 1958) will be lower than last 
year, and will continue to reflect the 
higher costs and extraordinary expen- 
ditures required for the rebuilding joh 
we are doing at Wards. In making 
these expenditures, I assure you that 
only those projects and programs are 
being considered which promise to 
produce a higher rate of return on in- 
vestment than that earned by Wards 
in recent years. 


“Giving full recognition to the fact 

of lower earnings this year, the future 
of Montgomery Ward, in my opinion, 
is one of steady growth and improved 
profits. I expect that earnings will de- 
velop slowly over the next two years 
and then accelerate as our program of 
growth and improvement begins to 
bear more and better fruit.” 
@ David S. Meiklejohn, vice president 
and treasurer of American Machine & 
Foundry Co. before the Richmond 
Society of Financial Analysts: 

“In October of 1957 we sold $11.5 
million of bowling alley installment 
notes receivable and in Deeember we 
refinanced our $60 million ‘Pinspotter’ 
bank credit, putting it on a 15-year 
rather than a five-year payout. We 
also arranged for an additional $6 mil- 
lion standby credit to finance Pinspot- 
ters installed in 1958. The Pinspotter 
revenues have now reached the point 
where the program should carry itself 
from here on without requiring ad- 
ditional financing . 

“Although we do not yet have our 
final figures, it is clear that 1957 was 
another record year for sales, rentals 
and profits. Total sales and rentals 
were over $260 million, a 30 per cent 
increase over $195 million in 1956, and 
the net profit per share . . . should be 
close to $3.50 compared with $3.03 in 
1956. 

“The current business recession hit 
us in the month of September and 
since the first of September our total 
sales and profits have been below 
budget. However, our diversification 
has paid off since all divisions have 
not been equally affected. 
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‘“‘We Safeguard Privacy 


of Our Customers’ Business”’ 


T™ becomes evident when visitors observe that your ‘phones 
are equipped with Hush-A-Phones. Private telephone dis- 
cussions between bankers and their clients never become public 
when your telephones are equipped with Hush-A-Phones. 


The Hush-A-Phone is a scientifically designed phone silencer, 
weighing but 5 oz. that snaps on the transmitter of your phone and 


provides complete privacy of phone conversation. Even those seated at your desk cannot 
hear a word you say. 


The Hush-A-Phone also prevents phone talk annoyance—quiets the office; midst surrounding 
noises it improves hearing. 


Thousands of executives are using the Hush-A-Phone and bankers are especially enthusiastic. 
Write for literature. Available in colors. Use permitted by F. C. C. ruling. 


HUSH-A-PHONE CORP. és Madison Avenue, New York 16, N.Y. 


al 


for personalized — 
correspondent service 


Statement of Condition 


The First National Bank of Memphis 


at the close of business December 31, 1957 


RESOURCES 

Cash and Due from Banks. => ; $ 60,542,804.56 
U. S. Government Securities : 38,213,286.97 
State, County and Municipal Bonds. . 18,959,042.96 
Other Bonds and Securities... __ 1,900,004.00 
Stock in Federal Reserve Bank_ : 540,000.00 
Loans and Discounts___ _.. 135,263,636.35 
Customers’ Liability Acc’t Letters of Credit Executed 

Bank Premises: Main Office... ~-__ 
Bank Premises: Branches A a eae, 
Accrued Interest Receivable... ‘679, 886. 20 
Other Assets... > ee Dacia 97,588.71 


eS pet ities $258,487,373.63 


Capital Stock LIABILITIES 

(Par Value $10.00 Per Share) $ 6,000,000.00 
Surplus. _ 12,000,000.00 
Undivided Profits ; ; 5,343,797.47 23,343,797.47 
Reserve for Taxes. _ ‘ 1,430,773.55 
Unearned Discount 1,616,341.43 
Dividend Payable Jan. 1, 1958 210,000.00 
Letters of Credit Executed for Customers 441,123.88 
ee ie 231,445,337.30 


cpus Sean dnditaphe fares : $258,487 ,373.63 


The First National Bank of Memphis ‘ 


Member of Federal Deposit insurance Corporation Memphis, Tennessee 












Resources 


Cash and Due From Banks . . $249,405,389.84 
U. S. Government Securities . - 100,113,175.88 
State, Municipal and Other Securities 16,331,126.28 
Stock in Federal Reserve Bank 2,610,000.00 
Loans and Discounts Facing 436,488,195.09 
Bills of Exchange and Commodity Loans 19,744,819.53 
Bank Building and Equipment. ... . 24,970,331.91 
Acceptances — Customers’ Account 27 963,000.00 
Other Assets 1,128,942.65 
TOTAL . $878,754,981.18 
Liabilities 
Capital $ 35,771,400.00 
Surplus . 51,228,600.00 


Undivided Profits 


3,749,127.62 $ 90,749,127.62 


Reserve for Contingencies 11,695,117.39 
Reserve for Taxes, Etc. 6,192,057.23 
Acceptances — Customers’ Account 28,635,000.00 
Deposits: 
Individual $506,192,698.33 
Banks .. 222,066,175.29 
U. S. Government 13,224,805.32 741,483,678.94 
TOTAL . . $878,754,981.18 





Directors 


KARL HOBLITZELLE 
Chairman of the Board 
FRED F. FLORENCE 
Chairman, Executive Committee 
JAMES W. ASTON 
President 
AUSTIN F. ALLEN 
Chairman, Texas Employers 
Insurance Association 
J. W. BATESON 
President, J. W. Bateson Co., Inc. 
JOHN W. CARPENTER 
Chairman, 
Southland Life Insurance Co. 
EDWARD H. CARY, JR. 
President, 
Cary-Schneider Investment Co. 
WIRT DAVIS, II 
Wirt Davis Estate 
HAMLETT HARRISON 
Executive Vice-President, 
Trinity Universal Insurance Co. 
J. M. HIGGINBOTHAM, JR. 
Higginbotham-Bailey Co. 
RALEIGH HORTENSTINE 
Chairman, Wyatt Metal and 
Boiler Works 
jJ. E. JONSSON 


rj. L. LATIMER 
President, 
. Magnolia Petroleum Co. 
W. W. LYNCH 
President, 
Texas Power and Light Co. 
LEWIS W. MacNAUGHTON 
Chairman, DeGolyer and 
MacNaughton 
STANLEY MARCUS 
President, Neiman-Marcus Co. 
B. F. McCLAIN 
President, Hart Furniture Co. 
JULIUS H. PEARLSTONE 
President, Pearlstone Mill and 
Elevator Co. 


GEORGE HARVEY PENLAND 


Chairman, 
Southwestern Drug Corp. 
LAWRENCE S. POLLOCK 
President, 
Pollock Paper Corporation 
J. W. SIMMONS 
President, 
Simmons Cotton Oil Mills 
R. L. TAYLOE 
Vice-President, 
Sears, Roebuck and Co. 
JOE C. THOMPSON 
President, Southland Corporation 


President, Texas Instruments, Inc. WILLIAM H. WILDES 


J. C. KARCHER 
President, Concho Petroleum Co. 


Chairman, - 
Republic Natural Gas Co. 
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“‘Whatever the economic climate is 

in 1958, our business will certainly be 
affected along with everyone else. We 
have one point in our favor, however 
. . . the Pinspotter division is bound 
to show higher profits in 1958 than in 
the previous record year 1957.” 
@ R. E. Reimer, executive vice presi- 
dent and treasurer of Dresser Indus- 
tries, Inc., suppliers of equipment and 
technical services for the oil and gas 
industries, before the Boston Security 
Analysts Society: 

“It is our belief that the domestic 
oil and gas industry’s operations are 
at the low point for the year and that 
from this point forward moderate ex- 
pansion in activity should take place 


“During 1957, Dresser’s sales were 
just under $275 million and net earn- 
ings $20.6 million, both of which rep- 
resented increases of 19 per cent over 
the prior year. These increases occured 
despite a decrease in domestic drilling 
activity of about 5 per cent measured 
in terms of footage drilled. Exploration 
and drilling activity account for nearly 
half of Dresser’s total sales .. . If, as 
we believe, oil industry activity from 
this point forward will begin to show 
improvement, the economic climate 
for Dresser’s business will also improve 
with the result that sales and earnings 
for the year as a whole should compare 
favorably with those of 1957. 

“However, the company’s 
operations for the first quarter of the 
current fiscal year will not compare 
favorably with the same quarter a year 
ago.” 


MUNICIPAL FINANCING 
Sales Forecast 


Another big year is in prospect for 
the municipal bond market in 1958, 
with a new issue volume of $7 billion 
seemingly assured. This expectation is 
in contrast to the anticipated decline 
in the total of corporate new offerings, 
according to a report released late last 
month by the Investment Bankers 
Association of America. 

Supporting IBA’s expectation of a 
very large volume of municipal bond 
sales in 1958 is the big backlog of 
recently-authorized issues: of the $6.2 
billion in bonds approved by voters 
during the past 18 months, $4.1 billion 
were unsold at the end of 1957. In 
addition, says IBA, the virtual cer- 
tainty of easier money conditions in 
1958 should bring to the market bonds 
for some projects that may not have 
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been feasible under last year’s money 
rates. 

The Leaders in "57. According to 
IBA, a near-record $6.8 billion of state 
and local government bonds were sold 
in 1957, not including $324 million of 
loans by the Federal Government to 
state and local governments. Topping 
the list of largest principal managing 
underwriters of new municipal issues 
in 1957 were Halsey, Stuart & Co. 
Inc. (with $592 million of new issues), 
The First National City Bank of New 
York ($435 million), Bank of America 
($360 million), Bankers Trust Co. 
($326 million) and The Chase Man- 
hattan Bank ($300 million). 


Next came Blyth & Co., Inc., ($263 
million), The First Boston Corp. ($253 
million), Harris Trust & Savings Bank 
($228 million), Smith, Barney & Co. 
($210 million), Lehman Bros. ($207 
million), John Nuveen & Co. ($173 
million), The First National Bank of 
Chicago ($153 million), The Northern 
Trust Co. ($134 million), Harriman 
Ripley & Co. Inc. ($130 million) and 
B. J. Van Ingen & Co. Ine. ($127 
million). 


MILESTONES 


Change & Progress 


@ International Business Machines 
Corp. has joined the select list of com- 
panies with annual gross income of 
more than $1 billion. IBM President 
Thomas J. Watson, Jr., last month re- 


ported that the company’s 1957 gross | 


had topped the billion mark by $431,- 
597. Net income for the year amounted 
to $89 million (or $7.73 a share), com- 
pared with $69 million ($6.55 a share) 
for 1956. 

@ First Western Bank & Trust Co. 
(resources: $979 million) has estab- 
lished an international banking de- 
partment at its San Francisco admin- 
istrative headquarters. According to 
last month’s announcement, ‘‘the new 
department will offer complete inter- 
national banking service in Califor- 
nia’s centers of commerce and indus- 
try." 

@ First National Bank of Minneapolis 
(resources: $454 million) last month 
completed plans for a spanking new 
28-story building. The structure is 
scheduled for completion in 1960. 

® Toward the end of 1957 resources of 
Bank of Montreal passed the $3 
billion mark for the first time in the 
bank’s history. At year’s end B of M’s 
assets added up to $3.1 billion, vs. 
$2.9 billion a year earlier. 


ON INSURANCE 
FOR AUTOMOBILES 
FINANCED BY BANKS 


Vv 


Specifically designed for banks 
dealing directly with the pub- 
lic. 


Provides regular insurance cov- 
erage on financed automobiles 
at approximately 20% below 
standard rates. 


The 20% saving in insurance 
cost, is equivalent on some cars, 
to as much as a 2% saving on 
an unpaid balance. 


Offers time-saving features of 
a master policy—certificates of 
insurance and simplified rate 
charts. 


A stock company facility avail- 
able through your local insur- 
ance agent. 


OV 
WRITE TODAY 
FOR BOOKLET 21 


CHUBB & SON 


Underwriters 
90 John Street, New York 38, N. Y. 


Branch Offices 


Atlanta © Chicago ® Dallas ® Denver 


Detroit ® Huntington, W. Va. ® Los Angeles 


Montreal © New Orleans ® Philadelphia 
Pittsburgh ® San Francisco ® Seattle 
Toronto ® Washington, D. C. 
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men, 'f sb a (= 
yZel el 
were 
shaving 
this 


morning... 


...Continental Illinois’ night staff processed 
2395 cash items 


Chances are it took you five 


minutes, more or less, to cut down this - 


morning’s crop of whiskers. 

And while you were shaving, our 
night staff processed—in five minutes— 
almost 2400 cash items! 

In fact, many of the checks air- 
mailed to us yesterday afternoon by our 


correspondents— banks as far away as New 
York, Texas, California—have already been 
turned into available funds this morning. 

Wouldn’t speed like this be helpful 
to your bank and your customers? 

We’d be happy to have one of our 
people come see you and talk it over in 
person. 


CONTINENTAL ILLINOIS NATIONAL BANK 


and Trust Company of Chicago 


Lock Box H, Chicago 90 


Member Federal Deposit Insurance Corporation 
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So far as the financial community is specifically concerned, the top pieces 
of pending legislation right now are 1) the Financial Institutions Act, which was 
passed by the Senate last March and is currently the subject of hearings before the 
House Banking Committee (BANKERS MONTHLY, Jan. 15), and 2) the Curtis Bill, which 
is a subject of hearings before the House Ways & Means Committee. 

The latter bill directly concerns savings and loan associations and mutual 
savings banks, would reduce their loss reserve ceiling from 12 per cent of with— 
drawable accounts to 5 per cent and would limit the deduction for dividends paid on 
share accounts to 3 per cent. Sponsors of the bill estimate that it would bring 
$165 million of new revenue into the Treasury each year. 

The S&L and savings bank industries are bitterly opposed to the measure 
(they succeeded in defeating a similar proposal in 1954), while many commercial 
bank groups are actively supporting it. 


The American Bankers Association, whose membership includes numerous savings 
banks, officially holds that the Curtis Bill should be amended to provide: 

"1. That commercial banks be included in the bill along with mutual savings 
banks and savings and loan associations. 

"2. That the maximum percentage permissible for bad debt reserves be uniform 


for all three types of institutions and that a sound maximum be determined by the 
Congress. 


"3, That the formula and base for determining bad debt reserves be uniform 
for all three types of institutions and that these should be based on loans rather 
than on deposits, withdrawable accounts or repurchasable shares. 

"4. That there be uniformity among all three types of institutions in the 
maximum amounts of deductible interest paid on savings and time deposits or 
dividends paid on withdrawable accounts or repurchasable shares." 


Other legislative prospects and developments: 

Another bill authored by Rep. Curtis (R., Mo.) would permit investment 
companies to pass along tax-free interest on municipal bonds to their shareholders. 
Passage of this bill during the current session is likely. 

Also standing a fairly good chance of passage is the bill by Sen. Fulbright 
(D., Ark.) to tighten SEC control over unlisted securities. Under this bill, the 
financial reporting, proxy soliciting and insider trading provisions of the laws 
now applicable only to companies whose securities are listed on stock exchanges 
would be extended (with certain exceptions, including banks) to non-listed 
companies having $10 million of assets and more than 1,000 stockholders. 

Rep. Patman (D., Tex.) has introduced a bill to create a Small Business 
Capital Bank System "to make available to small business a source of equity and 


long—term loan capital where such capital is not available on reasonable terms 
from existing private sources." 
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THE PHILADELPHIA NATIONAL BANK 


Organized 180: 
Irganized 1803 BUCKS, DELAWARE 


AND MONTGOMERY 
COUNTIES 


PHILADELPHIA 1, PA. Main Office + Broad & Chestnut Streets 


Member Federal Deposit Insurance Corporation 
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BUSINESS & CREDIT— 
HOW THEY LOOK NOW 


Economic Outlook . . . Bank Credit . . . Loan Policies 


Trends & Developments . . . Opinions & Predictions 


Some of the best current thinking on the business and credit situation was 
presented before the National Credit Conference of the American Bankers 
Association last month. Following is a report on highlights of that conference. 


HE ABA’sS 10th National Credit 
Conference might well have 
chosen for its theme song the old 

World War I favorite, ‘Where Do We 
Go From Here, Boys, Where Do We 
Go From Here?” The question perme- 
ated speeches and conversations alike, 
but it was answered in such a way as 
to leave no doubt regarding the readi- 
ness and ability of the nation’s banks 
to accept whatever challenges might 
be presented by impending economic 
adjustments, and to deal with them 
in such fashion as to land us on higher 
ground. The only question on which 
there was any considerable differ- 
ence of opinion concerned itself with 
the time of landing. 


Sponsor of the Conference, which 
was held in Chicago’s Conrad Hilton 
Hotel, January 16 and 17, was the 
ABA’s Credit Policy Commission. Pre- 
siding as committee chairman was 
William F. Kelly, president, First 
Pennsylvania Banking & Trust Com- 
pany, Philadelphia. 


Among the facts and impressions 
gained from the conference addresses, 
as summarized by Mr. Kelly, were 
these: 


® Banking is taking the current busi- 
ness readjustment in stride. It will last 
for several more months, but there 
will be an upturn later in the year. 
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@ While there has been a slackening in 
the over-all demand for credit, we are 
still experiencing a very active use of 
the lending and investing resources of 
banks, leaving no “likelihood or need 
for any drastic further change in con- 
ditions affecting the availability of 
credit or the general level of interest 
rates.”’ 


@ The threat of an unbalanced federal 
budget in the coming fiscal year is one 
of the crucial factors in the outlook for 
1958, and must bear constant watch- 
ing. 

@ The changing patterns of economic 
life pose a challenge for bankers to 
adapt policies and operations to the 
changing financial needs of existing 
and potential customers in a highly 
competitive credit market. 

@ While some business borrowers are 
experiencing the effects of the decline, 
credit problems have not become 
serious. ‘“‘Firmly based credit can 
stand the test of economic readjust- 
ment.” 


@ The slackening in business will pro- 
vide political excuse for wanting to 
extend more government credit, 
whether it is needed or not, and the 
borrowing public must be made to 
understand that bank credit is avail- 
able for all sound and worthy pur- 
poses. 


“These six points,’ said Chairman 
Kelly, ‘‘should be firmly fixed in our 
minds in discharging our lending func- 
tions during the coming year.” 

The conference addresses set before 
the bankers of the country a thorough- 
ly considered &nalysis of the condition 
of the various segments of the na- 
tion’s economy; and the speakers who 
were especially concerned with factors 
affecting bank credit left no stone un- 
turned in their endeavors to reveal the 
true state of affairs. These key ex- 
cerpts have been selected with a view 
to presenting as fully as possible in the 
space available the gist of all that 
was said: 


Why Goverment Lending? 
William F. Kelly, Chairman: 


JHE ASSOCIATION recognizes that 

these [government lending] pro- 
grams have become so interwoven into 
the financial system that desirable as it 
might be, they could not be dras- 
tically cut off in a short time. Yet the 
time has arrived when the growth of 
government lending should be cur- 
tailed. The national interest in the 
long run will best be served by a 
gradual return of all lending functions 
to private enterprise, without the in- 
tervention of direct or guaranteed 
federal credit. 
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Most of the existing lending pro- 
grams had their roots in the depression 
when confidence was lacking and 
when easy money failed to stimulate 
lender interest in risk-taking. The 
broad objectives were to aid certain 
economic groups and to stimulate key 
sectors of business activity. A corol- 
lary aim in some instances was to 
develop new lending standards and 
techniques. 

The economic climate in recent 
years has been vastly different. The 
confidence of private lenders has long 
since been restored, and they are 
doing an aggressive and thorough job 
of serving the credit needs of borrow- 
ers in all walks of life. As a conse- 
quence, government lending programs 
now directly interfere with the market 
forces through which monetary policy 
has endeavored to promote economic 
stability. By giving particular indi- 
viduals, businesses, and groups access 
to government credit, it has enabled 
them to receive direct or indirect sub- 
sidies through the use of that credit at 
the expense of the general taxpayer 
and the body of taxpayers, of course, 
includes the unsubsidized competitor. 


The Challenge of Sputnik 


Joseph C. Welman, president of the 
American Bankers Association, and 
president of the Bank of Kennett (Mo.) 


| SHALL leave to the 9ther speakers 

the job of talking in detail about 
credit conditions and the outlook for 
1958, and shall devote my brief re- 
marks to my views on the meaning of 
the challenge of ‘“‘Sputnik versus Van- 
guard”’ for this Conference. 


In the coming months, there will be 
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Chairman Kelly 


Heading ABA's influential Credit 
Policy Commission as chairman is 
tall, affable William F. Kelly, 
president of The First Pennsylvania 
Banking & Trust Co. and a veteran 
of 32 years in the field of bank 
lending. His job is one of organ- 
ized banking’s biggest. 

Mr. Kelly, now 50, launched his 
financial career with the old Con- 
tinental Equitable Title & Trust Co. 
of Philadelphia, and then joined 
The Pennsylvania Co. for Banking 
& Trusts in 1931 when it absorbed 
Continental. In 1935, he organized 
a times sales division of the bank, 
which he headed until 1950 when 
he was placed in charge of all of 
the bank's loan and credit activi- 
ties. 

Mr. Kelly was elected a vice 
president in 1945, a senior vice 
president in 1950, executive vice 
president in 1952, a director in 
1953 and president in 1955. 
Shortly after he was named presi- 
dent, the bank merged with The 
First National Bank of Philadelphia 
to form the present First Pennsyl- 
‘vania Banking & Trust Co. 

Long active in ABA, Mr. Kelly 
has also headed the association's 
Consumer Credit Committee and 
Small Business Credit Commission. 
He also serves as a director of 
several corporations. 


great temptation for many groups to 
use the present emergency as an ex- 
cuse for waste. Government spending 
will be sought on the ground that it is 
needed in the name of national secu- 
rity. The importance of a balanced 
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federal budget will be forgotten by 
many. Some will seek tax reductions 
despite rising expenditures. 

Because of these threats, I believe 
that it is important for us as bankers 
to exert our own influence to help see 
that Government credit is used judici- 
ously and in the long-run interests of 
our people. We should help to carry 
forward the message of fiscal sanity 
to the people. We should help them to 
understand that Vanguards and the 
successful rockets and satellites that 
are sure to come are costly. They 
cannot be paid for by bookkeeping 
entries on the ledgers of a commissar of 
finance, but by the work and—if 
needed—the sacrifice of the people. 


Yet, the fiscal problem is only one 
facet of the challenge as I visualize it. 
The balancing of our individual de- 
sires against national needs for secu- 
rity obviously brings into focus the 
responsibility of the lending commu- 
nity for seeing that private credit is 
used wisely in the interests of not 
merely our growth, but also our very 
survival. 


Farm Equipment Credit 
William A. Hewitt, president, 
Deere & Company, Moline, Iil.: 


FARM EQUIPMENT is productive. 

Farm machines are the machine 
tools of agriculture and must be 
built, sold, and financed as such. No 
commercial farmer—lI except the 
hobby-farmer and the tax-loss farmer 
from this—has any business buying a 
piece of machinery that will not pay 
for itself and make a profit for him 
to boot. If farmers had not bought 
machinery on this basis and if we had 
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State AND MunlicipaL SECURITIES. 


OTHER ASSETS 


LIABILITY ON ACCEPTANCES AND BILLS 


The FIRST 


of New York 


78 Branches 


in Greater New York 
ecoveoeveeveeeeeeeeeeeeeseeee &© @ @ 


Casu AND DvuE FROM BANnkKs 


Unirep States GOVERNMENT OBLIGATIONS . 


OTHER SECURITIES 


Loans ee a Sees 
Customers’ ACCEPTANCE LIABILITY . . . . 
FEDERAL RESERVE BANK Stock ..... 
INTERNATIONAL BANKING CORPORATION. . . 


Bank Premises, FURNITURE AND EQUIPMENT . 


IrEms 1N TRANSIT WITH BRANCHES 


Due to Forrjon Centrat BANKS. . .. . 
RESERVES: 
Unrannen Income... 20 «°0/.0--0 se 


TAXES AND AccRUED EXPENSES. . . .s « 


SHAREHOLDERS Equity. . . 
Total 


Capital Funds $33,464,953 


. 


DivipEND ky < ge a eee A 
CAPITAL . Hee ie ‘ $240,000,000 
(12,000,000 Shares—$20 Par) 
SuRPLws. . . 380,000,000 
Unpivivep Prorirs. ... . 82,299,440 


NATIONAL CITY BANK 


Head Office: 55 Wall Street, New York 


71 Overseas Branches, 
Offices, and Affiliates 


Statement of Condition as of December 31, 1957 


$1,899,087,995 
1,156,472,300 
388,845,587 
110,759,623 
3,867,671,355 
122,334,561 
18,600,000 
7,000,000 
40,847,145 
15,495,482 
9,636,833 


$7 636,750,881 


$6,692,688,345 
129,641,006 
6,292,900 


32,873,784 
64,675,406 
8,280,000 


702,299,440 


$7,636,750,881 


Figures of Overseas Branches are as of December 23. 


$387,489,791 of United States Government Obligations and $7,795,200 of 
other assets are pledged to secure Public and Trust Deposits and for other 
purposes required or permitted by law. 


Member Federal Deposit Insurance Corporation 


Affiliate of The First National City Bank of New York for separate 
administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 





We shall be glad to send, upon request, a complete copy of the 1957 ‘‘Report to the 
Shareholders” of THE FIRST NATIONAL CITY BANK OF NEW YORK and 
CITY BANK FARMERS TRUST COMPANY. 






DIRECTORS : 
STANLEY C. ALLYN 
Chairman of the Board, The National 
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GEORGE F. BAKER, JR. 
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DeWITT A. FORWARD 
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ROY H. GLOVER 
Chairman of the Board, 
The Anaconda Company 
JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 
JOSEPH A. GRAZIER 
President, American Radiator & 
Standard Sanitary Corporation 
HARRY C. HAGERTY 
Financial Vice-President, Metropolitan 
Life Insurance Company 


H. MANSFIELD HORNER 
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Corporation 

KEITH S. McHUGH 
President, New York Telephone 
Company 
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President, Deering, Milliken & Co., 
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EDWARD S. MOORE, JR. 

Executive Vice-President, National 
Biscuit Company 
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ROBERT WINTHROP 
Robert Winthrop & Co. 
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HOWARD C. SHEPERD 
Chairman of the Board 
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President 
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Senior Vice-President 
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Senior Vice-President 


GRANT KEEHN 
Executive Vice-President and 
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Executive Vice-President 

GEORGE S. MOORE 
Executive Vice-President 


ALAN H. TEMPLE 
Executive Vice-President 


THOMAS R. WILCOX 
Executive Vice-President 


GEORGE A. GUERDAN 
Vice-President and Cashier 












AGE UP $48.3 MILLION (23%) 







UP $34.8 MILLION (31%) 
V2ZGTEZS UP $50.9 MILLION (22%) 


STATEMENT OF CONDITION 
DECEMBER 31, 1957 




















RESOURCES 19587 1956 
Cash and Due from Banks * . . . $ 50,592,999.34 $ 53,777,751.09 
U.S. Government Securities . . . 54,839,514.65 39,374,696.77 
State, County and Municipal Securities = 661,430.48 12,117,307.62 
Other Securities . . ° 1,774,177.52 1,040,688.28 
Federal Reserve Bank Stock. ‘ 525,000.00 471,900.00 
Loans Guaranteed or Insured by the 
U. S. Government or its Agencies . 37,208,186.30 26,940,052.04 
Qther Loans and Discounts . . . 110,482,262.37 85,851,336.45 
Interest Accrued Receivable . . . 1,178,267.25 890,870.80 
Bank Premisesand Equipment . . 4,588,354.54 3,895,007.90 
Investments Indirectly ne 
Bank Premises . . ; 5,160,500.00 4,764,625.00 
OtherRealEstate . ..... 12,000.00 54,647.62 
Other Resources. . ee 537,645.35 1,453,711.65 
TOTAL RESOURCES -. « « $281,560,337.80  $230,632,595.22 











LIABILITIES 










Deposits: Demand ... . . $184,483,283.24 $153,686,757.93 
fe ...)..., . sees 55,045,111.14 

Total Deposits . .,. . . $257,076,317.12 $208,731,869.07 
Reserves — Taxes and Interest . . 1,336,090.84 1,169,430.20 
Reserve for Possible Loan ee ; 534,083.20 345,445.83 
Unearned Discount . . i ‘ 1,957,532.92 1,511,183.31 
Other liabilities. 2 2 2... 321,798.30 694,179.77 
Total Liabilities o's « « SQO0 S85 00858 $212,452,108.18 
CapitalStock. . . . .'. . . $ 9,200,000.00 $ 8,430,000.00 
Surplus. . eS meee ige oe ts 8,300,000.00 7,300,000.00 
Undivided Profits . . ai ter 23 2,834,515.42 2,450,487.04 
Total Capital Guat me ectek $ 20,334,515.42 $ 18,180,487.04 


TOTAL LIABILITIES AND CAPITAL . © $281,560,337.80  $230,632,595.22 
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not designed and built it for this pur- 
pose, we would have gone out of busi- 
ness long ago. 


A sound plan for the extension of 
machinery credit to farmers should 
include these three factors: an ade- 
quate down-payment, sufficiently rap- 
id repayment so that the owner’s 
equity will exceed the normal depre- 
ciated value of the machine, and re- 
payment periods timed to coincide 
with the particular farm’s pattern of 
cash receipts. Here again, I say that 
any bank that will extend credit of 
this sort to farmers without recourse 
to our dealers is most welcome to all 
the business it can get. 


Frankly, we do not like to have 
John Deere dealers sell farmers’ paper 
to banks with recourse. In our opin- 
ion, that practice deadens a dealer to 
his risk and rarely adds a great deal 
to the bank’s protection because only 
under unusual circumstances would a 
dealer be able to take up any appre- 
ciable amount of such paper. Even if 
he could, he probably would be forced 
out of business, and the bank loses 
what might have been a valuable 
customer over the years. The nub of 
the matter is the fact that a dealer’s 
endorsement neither improves nor 
makes a good credit risk out of a poor 
one. A dealer’s endorsement merely 
tends to make everyone careless. 


Whither Bank Earnings? 


Ben H. Wooten, president of 
First National Bank in Dallas: 


|T ISSAFE to say that the major 
problem confronting banks at this 
time is rising costs versus possible 
diminishing profits as a result of easier 
interest rates. It has been easy to 
make money with a financial wind 
blowing at our backs in the form of 
increasing interest rates on loans and 
securities. Our earnings have been 
increased not so much because of an 
increase in assets during the last two 
or three years, but because of the in- 
crease of earnings on our assets. It is 
unlikely that gross operating earnings 
will increase as much as 153 per cent 
over the next 10 years—the rate ex- 
perienced in the last decade. 


What are the possibilities of slowing 
the rising trend of operating expenses? 
There seem to be two possibilities— 
one is the chance of stopping inflation 
itself, and the other is the use of auto- 
matic devices to handle routine opera- 
tions and reduce the upward pressure 
on wage costs. 
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Income from service charges has 
been increasing but in my opinion not 
nearly enough. Otherwise smart bank- 
ers seem to be unable to develop an 
attitude whereby they will make an 
earnest effort to have every account 
pay its way. It seems to me that we 
should turn competitor thinking more 
toward earning a dollar rather than in 
putting an unprofitable dollar in the 
footing of our balance sheet. Most 
business firms do not shop around for 
credit. They have one or several pri- 
mary banking connections which re- 
main stable over many years and from 
which they borrow. 


Let’s urge as best we may a reduc- 
tion in the reserve requirements of the 
Federal Reserve System, with all its 
attendant benefits—also a reasonable 
bad debt formula that will strengthen 
the capital structure of banks in a 
unified way throughout the nation. 


The Dollar Gap 


George S. Moore, executive vice 
president, The First National City 
Bank of New York: 


PLAINLY a period of readjustment is 

ahead during which the whole 
world will have to buckle down and 
straighten out some of the problems 
that were bound to arise as a result of 
these recent years of unprecedented 
growth and prosperity. Once the 
necessary adjustments are made, tech- 
nical progress, economic expansion and 
international trade will again go for- 
ward. 

There is a definite relationship 
between economic well being and 
peace. We cannot be safe in a world 
that is poor and unstable economi- 
cally. On the other hand, all must 
understand that there is a very definite 
limit to our resources, vast as they 
may seem. We cannot pick up the 
check for all of our needy friends, 
much as we might like to. 

Our foreign trade makes a very im- 
portant contribution to our economic 
welfare. While foreign trade is not as 
important to us relatively as to Great 
Britain or many European countries, 
it is substantial. In 1957 our exports 
were probably about $20 billion, or 
around five per cent of gross product. 

I realize that democracy is not as 
efficient as totalitarianism in some 
ways, but I think we have already 
seen evidence in two world wars that 
the free play of forces which democ- 
racy permits, invariably generates the 
will and the strength to get the job 
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«+. Says Ned A, Kilmer, Jr., Cashier, 
City Bank & Trust Co., Jackson, Michigon 


At Michigan's oldest bank...Cummins 
Mortgage Payment System reduced 
form and postage costs 72%! 


City Bank & Trust Co. converted their 
mortgage payment procedure from a 
monthly statement and notice to the 
Cummins Coupon Payment System. They 
are now converting their instalment loans 
because the Cummins system is the fastest, 
easiest, and least expensive method of han- 
dling any kind of instalment payments. 
Clerical labor was reduced 30% in their new 
mortgage collection system. Customers 
making window payments received much 
better service. 


Cummins coupon book perforators mark 
the mortgage number, date due, amount, 
and code on all coupons in a complete book 
in less than one minute. Mail payments 
are processed faster without expense of 
returning passbooks, statements, or cards. 
Postage savings alone more than pay for 
the machine! 


SINCE 1887 


Commins 


CUMMINS BUSINESS MACHINES 

Division of Cummins-Chicago Corporation 

4740 North Ravenswood © Chicago 40, Iilinois 
SALES AND SERVICE IN ALL PRINCIPAL CITIES 





NEW YORK CITY OFFICE 
111 BROADWAY, N. Y. 6, N. Y. 
BArclay 7-2700 


Thomas H. Quinn, President 





system saves over 
+500 a year 
in postage charges alone!” 






Fills-in 18 coupons ot one time 
in less thon one minute! 


Cummins filled-in coupons are the most 
legible posting media available. The com- 
plete information that is included on each 
coupon under the Cummins system gives 
the customer, teller, and poster full and 
immediate information on the status of the 
loan. . . reduces the percentage of both late 
and non-level payments. 


Your Cummins representative will show 
you how the Cummins system can save 
you time...cut costs...improve customer 
relations. He can also show you how the 
Cummins system can be used to increase 
savings deposits and bring in new savings 
accounts from both mortgage and instal- 
ment loan customers. 





IMPORTANT FACTS 

YOU SHOULD KNOW! / 
; 
L / 

— 

Be sure to ask for your copy of “A Modern Method 

Handling Loon Payments.” Write now for full facts! 
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done when the mission is defined. I 
am confident that in the present 
economic and ideological war, the re- 
sult will be the same. 


Danger in Mortgage Credit 
John Adikes, president, Savings and 
Mortgage Division, American Bankers 
Association; president Jamaica Savings 
Bank, Jamaica, N. Y. 
BOND prices have risen steadily 
since the change in the discount 
rate, with yields in bonds becoming 
far less attractive. Traditionally, mort- 
gage rates change much more slowly, 
and the additional yield obtainable 
from mortgages will be attractive to 
bank investors who were heavy in the 
bond market in 1957. 


The unsolved problem of increased 
wages and decreased profits must come 
to a head. We have never avoided a 
serious depression after a war period, 
and I do not think we can accomplish 
it now. The signs are not apparent 
yet, but the price of a free economy is 
ups and downs, not all ups. 

I believe there will be trouble— 
when I don’t know—but it will come 
from: 

1. An economic recession. 


2. Failure of increased value in 
homes purchased. 

3. Foreclosures caused by unem- 
ployment. 

The real estate market never leads 
a depression, but it falls into line. 


‘3: glnstalment Credit i: #* 
Carl A. Bimson, chairman, Instalment 
Credit Commission of the American 
Bankers Association; president, Valley 
National Bank, Phoenix, Ariz. 
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just how important instalment credit 

is to our economy can perhaps 
best be illustrated by pointing out 
that instalment credit outstandings at 
the end of 1956 were equal to 93 per 
cent of the volume of consumer dur- 
able goods sold in that year. 


We should have pretty well liqui- 
dated all instalment credit extended in 
1955; and with the upgrading of ad- 
vances made in the latter part of 1956 
and 1957, most lenders should be in a 
fairly sound position to go through a 
period of reduced employment—elimi- 
nation of overtime and shorter work 
weeks—without any serious increase 
in their delinquency ratios or an ex- 
cessive number of repossessions. 

It is my belief that if instalment 
credit has been and is properly ex- 
tended and serviced, there is no need 
for worry about our present high in- 
stalment credit outstandings, and I do 
not agree with the feeling which has 
been expressed by some in govern- 
ment that the consumer—for the 
most part—is overextended. 

Consumer attitude, of course, still 
remains the most important single fac- 
tor in any appraisal of the outlook for 
instalment credit volume in 1958; and 


. the consumer is always somewhat 


unpredictable. 

The liquidation of debt does not 
automatically bring the consumer 
back into the market because, with the 
increased saturation of our hard 
goods markets, future demand will 
probably depend to a reasonable de- 
gree upon his acceptance of new prod- 
ucts and newly styled old commodities 
which will give him better service 
accomplish the same function more 
easily and efficiently or make obso- 


VALLEY BANK'S BIMSON 


S&M'S ADIKES 


lete, appearancewise, his presently 
owned automobile or appliance. 

I know of no better way that we 
can indicate to the public generally 
that we as bankers have confidence in 
the future than by directing a larger 
portion of our instalment loan adver- 
tising budget in 1958 toward empha- 
sizing the fact that we have available 
funds for the making of personal and 
modernization loans to creditworthy 
applicants. 


Government v. the Utilities 
Robert E. Ginna, chairman of 
Rochester Gas & Electric Corp.: 

Tovay the largest electric utility 

company in the country is the 
U.S. Government. Federal electric 
power projects are located in all sec- 
tions of the country, with a major 
concentration in the Mountain, Pacific 
and East-South-Central states. Dur- 
ing the 1957 session of Congress, a 
$1.5 billion Rivers and Harbors bill 
was approved by the Senate and is 
now before the House to advance 
further the activity of Government in 
the electric power field. These huge 
appropriations have been voted in the 
past and will be in the future, in spite 
of the fact that the private electric 
utilities and the free enterprise sys- 
tem have been ready, willing and able 
to supply the electrical requirements 
of the nation at no cost to the Federal 
taxpayer. 

One of the most threatening po- 
litical moves now before the Congress 
would turn the TVA loose and let it 
run “‘hog wild’”’ with no Congressional 
restrictions or control over its finan- 
cial independence—thereby permit- 
ting it to perpetuate and expand its 
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operations with tax-free revenue 
bonds. If TVA is permitted to proceed 
the revenue bond route, it will be the 
preamble to similar demands by the 
Southwest Power Administration, the 
Missouri Valley Authority, Bonneville 
and many other Government agencies. 
I suggest that, as bankers who are 
vitally interested in the financial in- 
tegrity and soundness of the investor- 
owned electric utilities, you take an 
interest in legislative proposals such 
as I have been discussing that will 
adversely affect and do damage to the 
welfare of your many trust funds as 
well as your depositors in general. 


Agricultural Credit 
Charles N. Shepardson, member, 
Board of Governors, Federal 
Reserve System: 

NEVER have we witnessed such a 

rapid advance in agricultural 
technology as in the period from 1940 
to the present time. New methods, 
new materials, and new machines have 
all combined to increase production 
per acre, per animal, and per man- 
hour of labor. For example, on a 
slightly reduced acreage, crop produc- 
tion in 1957 was up 24 per cent above 
that of 1940. Livestock production has 
made equally impressive gains, with 
the total output of meat, milk, and 
eggs up 40 per cent on an increase of 
only 8 per cent in number of breeding 
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units. As a result of these two factors, 
plus increased mechanization, pro- 
ductivity of manpower has doubled in 
the same period. 

This tremendous increase in produc- 
tivity of farm labor, as in the rest of 
our economy, has resulted primarily 
from the substitution of capital for 
human labor. For example, mechani- 
zation increased investment per work- 
er in farm power and machinery from 
$220 in 1940 to $1,894 in 1957. This 
enabled the farmer to handle more 
land; and, in turn, land investment 
per worker rose from $2,461 to $12,- 
187, excluding the value of dwellings. 
Investment per worker in other pro- 
duction assets rose from $732 to 
$2,732. 

Altogether, this amounts to an in- 
crease in average total investment per 
worker from $3,413 to $16,813, or 
nearly 5 times the pre-war figure. To 
be sure, part of this larger figure is the 
result of inflation; but even allowing 
for the depreciation in the value of 
the dollar during this period, it still 
represents a tremendous increase and 
presents a real financial problem for 
the farm operator and a real challenge 
to the farm lender. 

Tractors, harvesters of various 
types, and other major pieces of equip- 
ment certainly have as long a life and 
more productive value than most auto- 
mobiles. If 25 per cent down-payments 
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and 30- or ever 36-month terms on 
cars can be justified—and they are 


becoming increasingly common—it 
would seem that major farm equip- 
ment might well be financed on simi- 
lar terms. Yet [a recent Federal Re- 
serve survey of farm loans at com- 
mercial banks] showed that, of the 
loans on farm equipment representing 
16 per cent of the total amount out- 
standing, 60 per cent had maturities 
of 12 months or less and 90 per cent 
had maturities of 2 years or less. 


Help for the Railroads 


James M. Symes, president of 
Pennsylvania Railroad Co.: 


CONSOLIDATION of railroads into 

fewer and more efficient systems 
should be encouraged and expedited, 
where it is shown to be in the public 
interest. New legislation is not needed 
to this end, but enhanced railroad ini- 
tiative and ICC approval should be 
urged. The many railroads of this 
country must be consolidated into a 
fewer number of large systems, and 
wasteful duplication and overlapping 
of facilities and services thereby 
eliminated, if we are to avoid having 
one nationalized system operated with 
the aid of direct Government subsidy. 


I think our greatest need is realistic 
depreciation allowances. Because of 


(Continued on page 32) 
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THE NEW BURROUGHS SENSITRONIC ... THE MOST | ( 


Yes, banking’s most complete electronic bookkeeping 
machine—by far. Not only that, the most complete 


functionally, niost fully automatic and most compact, too. 


Here, from Burroughs, is the electronic bookkeeping 
machine that’s built to do more for you, do it faster, do it 
more accurately and at less cost, than anything else 


around. A product of Burroughs leadership in the com- 


bined fields of electronics and automatic bank accounting, | 
the Sensitronic is years ahead of its time in both concept | 


and function. 


For even greater efficiency in your bank’s operations, 
investigate the Sensitronic’s capabilities. Call our branch 
office for the detailed story. Burroughs Division, | 


Burroughs Corporation, Detroit 32, Michigan. 


Burroughs and Sensitronic are TM’s. | 
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MANUFACTURER CHASE 


the inadequacy of the cash now being 
generated from depreciation to take 
care of replacements in an inflationary 
economy, legislation should be enacted 
to provide for allocation of a certain 
amount of income before taxes to a 
reserve account definitely earmarked 
for capital expenditures or for retire- 
ment of debt within a prescribed 
period. Legislation should also be 
enacted to reduce the excessive length 
of time over which the railrodds are 
required to depreciate facilities and 
equipment, so as to be in accord with 
realistic useful life spans and promote 
modernization. 


We simply cannot afford in our 
economy to stand idly by and watch 
what could be eventual socialization 
of the nation’s railroads. I firmly be- 
lieve that efforts must be made to 
correct the present illness in the rail- 
road industry by proven American 
methods rather than resorting to alien 
remedies with exceedingly dangerous 
implications. I am optimistic and 
sense a better and more sympathetic 
understanding of the railroad problem 
from the people, the press and Gov- 
ernment officials. 


Economic & Market Outlook: 


John F. Sullivan, partner of 
Merrill Lynch, Pierce, Fenner & Beane: 


ONE of the key sectors of the “gross 

national product” and an im- 
portant determinant of the course of 
the economy is Government spending. 
It is now clear that defense costs are 
going to rise, not fall, and that na- 
tional security expenditures in 1958 
will be substantially higher than they 
were last year. There is little agree- 
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ment as to the precise amount to be 
increased, but it is a fair assumption 
that defense outlays this year will 
exceed last year’s by $2 billion. 


Probably the most negative aspect 
of the picture is the outlook for plant 
and equipment spending by business, 
which from $29 billion in 1955 rose 
sharply to $35 billion in 1956 and 
climbed further to $37 billion last year. 
Indications are that spending tapered 
off in the last quarter of 1957, how- 
ever, and that substantial cutbacks 
will be made in 1958. Present indica- 
tions are that the drop in capital 
spending in 1958 will be on the order 
of $4 billion below the 1957 level al- 
though further deterioration in busi- 
ness sentiment could bring with it 
additional plans for retrenchment. 

What business does in 1958 in the 
way of reducing or increasing its in- 
ventories may have an important 
bearing on the course of the economy 
as a whole. With new orders coming in 
at a rate below sales, it is likely that 
manufacturers will continue the li- 
quidation process into the first half 
of 1958. . 

The current trend to lower interest 
rates and a more normal yield pattern 
should continue in the period just 
ahead. The corporate bond market 
will show sustained strength, and there 
should be increasing interest in pre- 
ferred stocks. The period also will pro- 
vide an opportunity to upgrade hold- 
ings of common stocks. Over the 
longer term, we can expect creeping 
inflation. 


The Smaiier Manufacturer 


William F. Chase, president of 
Bearing Service Co., Pittsburgh: 


EDITOR LUEDICKE 


RAILROADER SYMES 


JHE successful smaller manufacturer 

is a peculiar individual. What he 
wants most from his Government is to 
be left alone. He does not want his 
Government, nor his banker, to make 
what amount to capital loans to un- 
successful concerns to perpetuate in- 
competence. 


In his business he is a lonely man. 
He can get practically no help from 
his own associates, particularly when 
he owns most of his company. He can 
get a “‘yes” answer from his own or- 
ganization to some perfectly ridicu- 
lous suggestions—so he learns not to 
depend on it. Here is where his banker 
can be of tremendous help to him. 
He can talk with his banker freely; he 
can have confidence in the answers he 
gets from his banker. But—he must 
first get to know his banker. 


The smaller manufacturer needs a 
realistic depreciation allowance. He 
also needs the 30 per cent Federal in- 
come tax rate presently in effect to 
$25,000 extended to cover the first 
$100,000 of profit. We do not concur 
in the so-called graduated income tax 
proposed at the last Congress, which 
throws a terrific burden on “big busi- 
ness.”” We feel no desire to be sub- 
sidized at the expense of big business. 


How Much Recession? 


Dr. H. E. Luedicke, editor, The 
Journal of Commerce, New York City: 


ACTUALLY, we do not know of any 

forecasting method or any set of 
statistics or any series of “‘anticipa- 
tory’”’ data on business men’s or con- 
sumers’ “intentions” that make it safe 
to fix the next turning point in the 


business trend without resort to out- 
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How many banks are relying on this sign as a substitute for ACTION? 


The League has worked diligently toward improvement of Audit Control proce- 

. dure as a means of preventing embezzlement. The League method assures an 

Proper Audits adequate system of Audit and Control over all transactions. You may think that 
and Controls all your employees are honest and that embezzlement is not possible. That’s what 
they thought at the Home National Bank of Ellenville, New York...but shortages 

occurred in the amount of $1,300,000 (almost twice the capital of the bank). 


Quoting from the benefits of membership when the League was organized in 
1952, “There will be available through the League a blanket employee dishonesty 
policy to provide each member $1,000,000 protection in excess of the stated 
$1,000,000 amount of the blanket bonds recommended by the American Bankers Associa- 
Excess tion” The purpose of this $1,000,000 Excess Fidelity Policy was to relieve the 
operating officers, directors and shareholders of the tremendous responsibility 

Fidelity placed upon them by the discovery or possibility of huge embezzlement losses. 

‘ This original objective holds even more true today, in 1958, than it did in 1952. 


Steady growth of League membership proves the validity of the original objectives 
of the League. 


Today, after six years of pioneering effort, League members include banks of 
every size located in large cities and small towns all over the United States. Your 
League membership, which costs you only $10 a year, entitles you to information 
Membership bulletins, loss prevention bulletins, audit control aids and the right to buy 
$1,000,000 Excess Fidelity Policy at the attractive rates available only to League 
members. This is the greatest $10 “package” ever made available to banks. 


League 


As a result of constant and repeated requests from League members, regional 
Internal Control Seminars will now be held in various parts of the United States. 
The seminars will be conducted by authorities in bank auditing procedure. In 
addition, there will be well-known officials from prominent banks to discuss the 
various phases of the program. 


Seminars 


WRITE TODAY FOR COMPLETE INFORMATION 
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33 South Clark Street * Chicago 3, Illinois 
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right guessing. My current guess, by 
the way, is that, barring war or a 
sudden threat of peace, this turning 
point may come late in 1958. 


It has not been until quite recently 
that retail sales have lost their edge. 
It is extremely important to under- 
standjthe true reasons for this slow- 
up. It was by no means due only, or 
even primarily, to a loss of confidence 
in the economy, but largely to the fact 
that consumers now are so well 
stocked that purchases beyond the 
necessities of life are postponable to 
an unusual extent. 


It is this “postponability” of con- 
sumer purchases that worries retailers 
and economists considerably because 
it can, in turn, lead to an erosion in 
confidence. Obviously, we are skating 
on rather thin ice in this respect be- 
cause we are dealing here with the 
possibility of a chain reaction that 
could conceivably lead into a vicious 
circle. 


Thus far, we are still dealing pri- 
marily with signs of increasing con- 
sumer hesitation which are at least 
partly due to resentment over high 
finished-goods prices. Nevertheless, 
it would take a brave man indeed to 
bet that cuts in consumer: goods 
prices, at this time, would galvanize 
consumer demand. 


Thus, we are forced to the conclu- 
sion that “confidence” at the moment 
is a neutral factor that could go 
either way, but that is not likely to 
precipitate a confidence crisis unless 
the business community, the general 
public, or both turn panicky and 
start pulling in their horns, thereby 
setting a downward spiral in motion. 
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EpITOoR’s NOTE: An evening session of 
the Conference was devoted to a panel 
discussion of the problems confronting 
the banker as the economy shifts into 
a new phase of the business cycle. All 
panel members were representatives 
of the Robert Morris Associates. They 
were introduced by William R. Chap- 
man, RMA president and vice presi- 
dent of the Midland National Bank, 
Minneapolis, Minn., who also served 
as moderator. Excerpts follow: 


About the “‘Associates’’ 
President William R. Chapman: 


ROBERT MORRIS ASSOCIATES, the 
National Association of Bank 
Loan Officers and Credit Men, had its 
inception in 1914. Its membership has 
grown to more than 850 banks, which 
hold 80 per cent of the loans of all the 
Federal Reserve member banks in the 
country. Of the nearly 2,800 officers 
representing these banks in the RMA, 
250 are bank presidents, while another 
251 are executive, senior or first vice 
presidents. Roughly two-thirds of the 
members (banks) are represented by 
the senior or seniors in the institution. 
Our national committees are con- 
tinuously at work co-operating with 
similar national committees from 
other organizations such as those of 
the accountants, the mercantile credit 
men, and the finance companies. Our 
Research Committee will soon be out 
with the “Loan Officer’s Bibliog- 
raphy,” a compendium of the litera- 
ture of the Associates that has stood 
the test of time. 


The fundamental role of the Asso- 
ciates is the exchange of highly confi- 
dential credit information between 





banks in confidence and in good faith, 
without which the present high level 
of lending could constitute an unreas- 
onable risk. 


Why Participation Loans? 
Fred M. Naber, senior vice president, 
Continental Illinois National Bank & 
Trust Co., Chicago, Illinois: 


you will recall that during the 

twenties and early thirties when 
a bank was under heavy pressure for 
loans from its customers, it would re- 
discount some of its paper with a city 
bank or perhaps use a part of its loan 
portfolio to secure direct borrowings. 
Something akin to this condition has 
been developing during the past few 
years, and the bond portfolio has 
given way to loans. Today, seasonal 
layoffs and portfolio adjustments are 
used with the same end-results, in 
that a commercial bank is able to take 
care of the needs of a growing com- 
munity with the aid of a city bank. 
The preferred pattern in such situa- 
tions is for the correspondent bank to 
sell a portion of certain specific loans 
to another bank—with the allotment 
of the purchasing bank being evi- 
denced by a participation certificate 
on each note. 

In temporary situations, which 
could be defined as a month or so, 
such participations are terminated 
either by the normal liquidation of the 
loans or by the voluntary repurchase 
by the selling bank. Where the partici- 
pation might run for a longer period, 
an agreement might be drawn up be- 
tween the banks which would outline 
servicing arrangements, allocation of 
reserve, or other rights and responsi- 
bilities of the parties. 
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Never before haveso many time-and-effort- 
saving features been placed on one adding 
machine. Compare them—feature by fea- 
ture—with any other adding machine: 


1. “Live” keyboard. 

2. Instantly adjustable keytouch. 

3. Automatic clear signal. 

4. Subtractions print in red. 

5. Automatic credit balance prints in red. 

6. Automatic space-up of tape when total 
prints. 

. Large answer dials. 

. Easy-touch key action. 

. Full visible keyboard. 


son 


THE NATIONAL CASH REGISTER COMPANY, parron 9, on10 


"and I save all the c O§ 
every year!” 25 


10. Automatic ciphers. 

11. Rugged duty construction. 

12. Keyboard interlock. 

13. Four-way paper space control, 
14. Three-way repeat. 


(quietness and beauty, too! ) 


Reduce hand-motion and effort up to 50% 
with National’s exclusive “Live” key- 
board, instantly adjustable to any oper- 
ator’s touch. Every key operates the motor 
—so you can forget the motor bar. No 
more back-and-forth motion from keys to 
motor bar. 


989 OFFICES IN 94 COUNTRIES 
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ONLY CZalional Adding Machines have Live Keyboard’... 
plus 13 other vital Owner-Operator features! 


A National “De tuxe” Adding Ma- 
chine pays for itself with the time- 
and-effort it saves, continues sav- 
ings as yearly profit. One hour a 
day saved with this National will, 
in the average office, repay 100% 
a year on the investment. See a 
demonstration on your own work, 
Call nearest National branch office 
or dealer. See phone 
book yellow pages. 






Although an overline participation 
provides a medium of co-operation 
with a correspondent bank and might 
also provide an excellent avenue for 
the city bank to establish, at some 
future date, an important and lasting 
relationship with a growing company, 
it is a breach of good faith to do any 
clandestine solicitation of the business 
during or after a period of participa- 
tion. 


— 


Significance of an Audit 
Arthur L. Nash, manager, 


Brown Brothers Harriman & Co., 
New York City. 


WITH the business cycle showing 
signs of faltering, and with a 
rising trend in bankruptcies, we, in 
banking, will need every available tool 
at our command to interpret and fore- 
cast the changes which may take place 
in our borrowers’ financial condition 
with the cycle turns. It is axiomatic 
that our clients should have wise 
financial counseling from the banker 
and C. P. A. under these conditions. 


One of the most valuable tools is 
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Knowledge, Experience, Facilities for Investors 


R. W. Pressprich & Co. 


Members New York Stock Exchange 
48 Wall Street, New York 5, N. Y. 
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accurate and complete financial infor- 
mation. We should urge our borrowing 
customers to arrange for adequate 
audits consistent with their, and our, 
needs. We, ourselves, need to improve 
our understanding of audit standards 
and procedures if we are to do our part 
in seeing to it that reporting by the 
auditing profession gives us the infor- 
mation we can use. We should make 
clear to the accountant, and to the 
client, what we require in the way of 
financial data. We should refuse to 
accept unsatisfactory audits and 
should endeavor to persuade our 
clients to permit unrestricted audit 
engagements. 

Having done so, we should insist 
that the auditor indicate his responsi- 
bility for the figures presented by an 
unqualified opinion, a qualified opin- 
ion, or a disclaimer of an opinion. We 
should take every proper means to 
eliminate substandard practices and 
aid the accounting profession in fos- 
tering sound practice and placing a 
premium on competence. 


What Loans? 


Addison H. Reese, president, 

American Commercial Bank, 

Charlotte, N. C. 

JN THE YEAR AHEAD, we should re- 
member that ‘“‘the rule book is 

working.”’ By this I mean that we can 

no longer count on abnormal pros- 

perity and abnormal corporate profits 

to offset poor lending policies and sub- 

standard credits. It is my guess that 

any unsound loans that we put on our 

books in 1958 will be there to haunt 

us for a long time. 

It would be a mistake, however, to 
consider only the basic soundness of 
the loans without asking ourselves the 
question, “‘How sound are the lending 
officers?”’ After all, the quality of our 
loan portfolios will reflect the quality 
of our lending officers just as surely as 
the sun rises and sets. Therefore, the 
first thing to remember is that there 
are no rules or regulations that can 
take the place of a good loan officer 
developed through training and ex- 
perience. It is basically sound reason- 
ing that there is no substitute for a 
well trained, well paid, and conscien- 
tious lending officer who has been 
given clear-cut responsibility—and 
authority to go with it. 

There has been no better time in 
the past twenty years to review our 
loan policies to make sure that they 
meet the challenge of current condi- 
tions. 


BANKERS MONTHLY 





Investment Survey 


Governments « Municipals « Corporates 


By William B. Hummer 


As the economy slows its pace from a gallop to a fast trot, the Federal 
Reserve loosens the reins and applies a spur. 

There is considerable cheer in the investment stable over the jockey’s action. 
Owners of those thoroughbred steeds, prime quality Government, municipal and 
corporate bonds, have watched their charges shake off mid-winter lethargy and emerge 
in ruddy form. The runaway pace of late 1957 has slowed, but experts have faith in 
a good performance at least until this summer’s sweepstakes. 


Governments, which have led the four-—month-old bond market rally, continue 
firm and active. All maturities have exhibited strength in the wake of more—than- 
seasonal credit ease and Fed grandstand plays to dramatize policy reversal. 

Short—term yields have dropped most precipitously. The 90-day bill rate has 
plummeted to below 2 per cent from 3.50 in September, 3.13 in December, 2.38 in late 
January. A further discount rate cut appears fnevitable to reflect softening money 
market rates. Fed officials say "we’re not supporting yields at artificial levels." 

Aggressive bank purchases have stimulated the market for intermediate 
Treasuries. In the first nine months of 1957, the nation’s banks sold about $2 
billion of investments, on balance, to make room for rising loans. Since September, 
the weekly reporting banks alone have added about $1.5 billion to Government 
portfolios. Result: issues such as the 2 1/2s of 1963 have climbed more than 
seven points from last summer. 

Improvement has been least in the long-term Treasury sector, but even here 
prices have edged ahead since yearend. The constant spectre of additional long-term 
Treasury financing overhangs the market for distant maturities; moreover, state and 
municipal borrowings continue heavy and there are huge intermittent private borrow- 
ings. This suggests the bloom is off the boom in long-term bonds. 

With this pattern of volatile short—term ‘rates moving swiftly downward and 
long-term yields proving sticky, the yield curve has been fully restored. 


Short-term yields, ever sensitive to even a slight excess of supply over 
demand for funds, should recede further as bank reserves continue to mount. Free 
reserves have been averaging over $200 million, more than double the January level. 

This has resulted from a shift by the Fed to an easier open market policy 
because of the dramatic more—than-seasonal plunge of almost $2 billion in business 
loans of reporting banks during January. The resultant unusually sharp contraction 
in deposits caused the Fed to be less aggressive in its bill sales. 

Despite the market’s impressive upsurge and prospects of firmness in the near 
future, many large buyers of Governments are exercising extreme caution. Recalling 
the abrupt reversal of conditions in early 1955, their view is that the impact of a 
$5 billion hike in the debt limit and greatly enlarged Federal spending for non— 
consumer goods could contribute to a new "defense boom." Then would be heard once 
more the anti-inflationary preachments of the authorities and the current bond market 
rally would go into history as one of the shortest as well as the sharpest. 
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A notable success was registered by the Treasury in its bold bid to extend 
the maturity of the debt in the recent $16.8 billion refunding operation. 

Stingy on the 2 1/2 per cent certificate coupon, more than fair on the 3 per 
cent six-year note and positively generous (in relation to existing market yields) 
on the 3 1/2 per cent 32-year bond, the debt managers did not give the market exactly 
what it wanted but they got what they wanted from the market. 

Such a combination of skillful pricing plus courage to act in a period of 
business lull appears the only way to get the debt in more manageable condition. 

The new Treasury team’s next challenge will loom June 14 when $8.6 billion 
of 2 7/8 per cent notes and 2 3/8 per cent bonds come due. Only $405 million are 
held by the Fed or Treasury trust accounts; of the remainder, banks hold $3.4 bil- 
lion, making an intermediate-term issue most likely to be a star performer in the 
exchange offering. 


The municipal market roared into early 1958 with engines still "full speed 
ahead" but market men are increasingly alert for a technical setback, or at least 
a levelling off after the sensational rally since last fall. 

Long-term tax exempts have chalked up a particularly spectacular performance. 
Thirty-year A-rated issues offered last summer have climbed as much as 15 points. 
Meanwhile, very heavy commercial bank demand has pushed down yields of short-term 
municipals, too, and at times the secondary market’s supply of bank quality obliga- 
tions has been virtually exhausted. 

The market has come a long way and may not have much farther to go. Two 
factors should combine to limit further improvement: 1) while buyers are still 
plentiful and have investible funds, they are becoming increasingly selective, 
especially in the long-range sector of the market; 2) lured by the lowest interest 
costs since mid-—1956,' states and cities are crowding the market with a host of new 
offerings. A broader selection of obligations may appear in nearby months. 

One of the market’s most resounding successes was the reception given the 
$100 million Californias. This Aa issue carrying a 1959-83/78 maturity was priced 
to yield 1.65-3.15 per cent. It was heavily oversubscribed. 

Among larger issues scheduled to be offered are $21 million Alabamas, 
from $35 to $77 million Connecticut turnpikes and about $35 million Kentucky general 
obligation highways. Others include $10 million Long Beach, Californias, and 
$15 million Houston schools. 


The corporate bond market softened following announcement of the Treasury's 
refunding terms. The new 32-year 3 1/2s, offered in unlimited amounts to holders 
of maturing issues, provided severe competition for such utilities as the Pacific 
Gas & Electric 3 3/4s, priced to yield 3.65 per cent to maturity. 

With the threat of additional long-term Treasury financing constantly over-— 
hanging the market, plus the closing of last year’s much—too-wide gap between 
Treasury and corporate yields, there will be a checkrein on further improvement 
in prices of corporates. ; 

Activity is likely to be churned in coming months, however, by a heavy round 
of refunding operations by companies desiring to shift from bank loans into mortgage 
debt at prevailing lower interest costs. With highest-quality utility bonds down 
to 3.60 from 5 per cent only four months ago, corporation treasurers are likely to 
seize the opportunity to minimize borrowing charges. 

Among major corporate offerings scheduled are $150 million G. M. Acceptance 
debentures, $25 million New York State Electric & Gas mortgages, $16 million 
Chicago, Rock Island mortgages and $30 million Cleveland Electric mortgages. 
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DEAL DRAWER EXTENDS FULL 18 INCHES 
FOR MAXIMUM CUSTOMER CONVENIENCE 


. .. this means you can reach all drivers whether 
they are curb-shy or “crowders’’. For faster 
customer service, the deal drawer can be opened 
and closed within 7 seconds. The drawer’s tray 
is readily removed for handling packages. 


Diebold Drive-Up Windows are superbly de- 
signed in five flush, bay and saw-tooth models 
for meeting space and architectural require- 
ments. All models feature high fidelity com- 
munication systems, defrosters, glare-free illu- 
mination, security-seal drawer design that 
never exposes teller to an unprotected area. 
A companion Walk-Up Window offers the 
same features. 


For drive-up and walk-up banking at their 
best, investigate Diebold. Windows. Use the 
Finger-tip control extends, stops and retracts deal drawer from any position. convenient coupon . . . today. 
In addition, a rubber protected bumper stops drawer instantly on contact. 


Diebold, Incorporated Pre: 
Department B- 23 
Canton, Ohio 
Please send complete information about your: 
0 Drive-Up Windows C Walk-Up Windows 


INCORPORATED 
CANTON, OHIO 


Manufacturers of the world’s finest bank equipment 
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The Banker’s Role in 


Stockholder Relations 


Whether it be as depository, lender, transfer agent, registrar, 
or in some fiduciary capacity, the bank has a vital interest in 
the management-stockholder relationships of its customers and 
can do much to improve them. ; 


By EDWARD C. POTTER 


Partner, Georgeson & Co. 


ever before have American cor- 
N porations been as conscious of 
their stockholders as today. 
Whether influenced by the increasing 
publicity given to stockholder re- 
lations, or recent proxy contests in- 
volving well-known companies, or 
simply the realization that it is good 
business to maintain good relations 
with their stockholders, more corpor- 
ations than ever before are expending 
considerable money and energy in 
keeping their stockholders contented. 
Under these conditions, it would seem 
vital that the commercial banker un- 
derstand some of the basic concepts 
underlying good stockholder relations 
and especially the opportunities open 
to him in the many areas in which the 
banker serves his customers. 


About a year ago, Georgeson & Co. 
was requested by a large corporation 
to locate some eighty stockholders 
who had not cashed their dividend 
checks for several years, since the 
time was fast approaching when the 
state could claim these amounts un- 
der the escheat laws. What could we 
do to find these stockholders and ask 
them to deposit their checks? 


Although many of the stockholders 
had died, and the executor, whether 
individual or fiduciary, had to be lo- 
cated, it was a fairly routine task for 
our representatives, who are highly 
experienced at locating missing stock- 
holders. Eventually all but one of 
the stockholders were found but, un- 
fortunately, very few still had their un- 
cashed dividend checks. It was nec- 
essary to have the dividend paying 
agent, a large metropolitan bank, 
issue duplicate checks. Where the 
amount was more than $100, a lengthy 
form of indemnity bond had to be 
filed before a new check could be 
issued. 
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We were somewhat taken back 
when an official of this bank said to 
us, ‘“‘Why on earth should the com- 
pany go to all the trouble and ex- 
pense of hiring you people to get these 
missing checks cashed? We have 
hundreds of companies for whom we 
pay dividends and this is the first one 
which has ever gone to this trouble.” 
He added that if requested by a stock- 
holder, the bank would always issue a 
duplicate check, after proper precau- 
tions. But if the stockholder forgets 
to cash a dividend check, why that’s 
just too bad. 

It is almost unbelievable that in 
these days when “stockholder rela- 
tions’ is on the tip of every corporate 
tongue that any bank should neglect 
any opportunity to strengthen the 
link between stockholder and man- 
agement. Indeed within the frame- 
work of commercial banking there are 
so many major points of contact that 
a bank should be the first to be stock- 
holder relations conscious. 


As a depository of corporate funds, 
a lender of money to corporations, a 
Transfer Agent or Registrar, in the 
operation of its personal trust and 
custodian departments, in its fiduciary 


‘relationship with both stockholders 


and corporations who use its services, 
and certainly, in its relations with the 
bank’s own stockholders, the bank 
will be continuously involved in the 
practice of stockholder relations. 


Transfer Agent 


Take the function of the Transfer 
Agent, and particularly that of divi- 
dend paying agent. Here is an area 
where the bank official can do much 
more to foster good stockholder-man- 
agement relations for a client than 
making certain the dividend checks 
are mailed on time. While the com- 


position of the dividend enclosure, for 
example, is normally in the province 
of the corporation, the banking official 
should be able to make knowledgeable 
suggestions, which cannot help but be 
appreciated. Are the dividend en- 
closures friendly and courteous, or 
cold and businesslike? Do they con- 
tain all necessary information, includ- 
ing record and declaration dates? Is 
there provision made for change of ad- 
dress? At the year end, are the divi- 
dend and payment dates listed to 
help the stockholder prepare his in- 
come tax return? 

These are textbook fundamentals 
in stockholder relations, of course, yet 
it is surprising how many banks and 
corporations still overlook the ob- 
vious. But it is in the less obvious 
where the Transfer Agent can perform 
perhaps even more important ser- 
vices. At the time the New York 
Stock Exchange made its first survey 
of stock ownership, through the 
Brookings Institution, it asked its 
listed companies to furnish a break- 
down of their stockholder lists. Com- 
paratively few corporations had ever 
made such a breakdown and, natur- 
ally, the Transfer Agent was called 
upon to undertake the task. Those 
corporations which knew what to 
look for discovered the value of the 
analysis and, in many cases, Transfer 
Agents have been called upon to con- 
tinue the practice and furnish the cor- 
poration with such breakdowns pe- 
riodically. 

Such an analysis, indicating the 
amount of stock held by long-term 
investors, brokers, special interest 
stockholders, and so forth, including 
a continuing check of the daily trans- 
fers, provides one of the first major 
indications of management’s vulner- 
ability to opposition attack. A meas- 
ure of such vulnerability is the per- 
centage of stock held in brokers’ 
names for their clients. Stock held 
in such “Street Names” often indicate 
speculative ownership, and in the case 
of listed companies, approximately 25 
per cent certainly warrants serious 
concern. 

In almost every proxy contest, ac- 
cumulation begins far in advance of 
demands for representation or other 
overt moves. Unaware of its posi- 
tion, management is often taken by 
surprise when demands are made. If 
the Transfer Agent informed the com- 
pany when its “Street position” ap- 
proached the 25 per cent level and, at 
the same time noted the houses which 
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Cyomationen a man fecld ton feet tall / 


Every banker knows this experience. 
When you’ve glanced up from your 
desk to see someone special standing 
there. Maybe your visitor is the 
town’s leading businessman... a 
judge or a famous actor... or an 
ex-governor. 

Perhaps you’re surprised and a bit 
impressed at first. Then you see that 
familiar look every banker recog- 


SW 
Member 
Federal Deposit 
Insurance 
Corporation 


nizes. Your famous visitor has a 
problem. And, who does he turn to 
for the answer to his question? His 
banker, of course! 

When a man whois an outstanding 
success asks you for advice, you have 
a right to feel ten feet tall. 

Cee 

At City National, we help many of 

our correspondent friends find the 


answers to the questions their cus- 
tomers ask. All our facilities and re- 
sources are at the finger-tips of our 
associate bankers across the nation. 

Maybe you, too, could use a strong 
partner in Chicago to help with your 
out-of-town banking. If you’d like to 
learn of the service we can give, why 
not phone us. We’d like to do business 
with you. 


City WMATIONAL BAN K 


i AND TRUST COMPANY OF CHICAGO 


208 South La Salle Street > FRanklin 2-7400 









are accumulating the stock, many op- 
position attacks could be prevented. 


Where neither the bank nor the cor- 
poration have personnel sufficiently 
experienced in the tricky business of 
ferreting out hidden danger spots, it 
may be advisable to employ an out- 
side specialist. How many needless, 
expensive and ruinous proxy contests 
could have been avoided by such ac- 
tion! Our firm insists, almost with- 
out exception, upon a continuing 
check of our clients’ transfer sheets. 
Good stockholder relations demands 
such an analysis and alert bankers, 
responsive to the needs of their clients, 
should seriously consider offering this 
service. 

It is a fact that danger signals to 
management are not always easily 
discernible. Many corporations use 
false criteria in measuring the esteem 
in which they are held by their stock- 
holders. A slim correspondence file 
is evidence only that few stockholders 
take time to write, not that many do 
not have grievances. An expensive 
annual report may win an “award,” 
but annoy stockholders who might 
feel that a larger dividend is more 
worthwhile. A vote of 75% at an 
annual meeting is not always a vote 
of confidence, since the circumstances 
surrounding each vote can overshad- 
ow the issues involved. Conversely, 
the failure to obtain a large vote does 
not mean that stockholders are not 
in accord with management. ° 


Trust Departments 

This latter point is no better illus- 
trated than in the operations of a 
bank’s personal trust and custodian 
departments. We have found that 
the percentage of proxies returned by 
trust departments of a bank vary 
considerably. Generally, larger met- 
ropolitan banks are more likely to re- 
turn proxies than smaller banks lo- 
cated in outlying areas. Where the 
power to sign a proxy rests entirely 
with the bank, the percentage of re- 
turns is usually very high. Where 
the bank is trustee for an individual 
and where both signatures are nec- 
essary, the percentage of returns is 
lower. Where the bank merely acts 
as custodian or nominee, even fewer 
proxies are returned. And the re- 
sults vary materially in each category 
among a group of banks in the same 
city. 

Some years ago we had occasion to 
point out to the president of a promi- 
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nent mid-western bank that few prox- 
ies were being returned by his bank, 
even where it had full powers. He 
was astonished, and immediately, 
called together the heads of the de- 
partments involved, and expounded 
his credo that a bank had a moral 
duty to the business community to 
make every effort to have the proxies 
voted. Since then this bank has been 
a leader in returning proxies. Grant- 
ed that it takes effort and expense to 
maintain an effective system to re- 
turn proxies, a bank, not only be- 
cause it is part of the business com- 
munity but because it depends on 
business in general for its own pros- 
perity, has more than an ordinary 
obligation to see that the franchise is 
exercised to the fullest possible degree. 


Fiduciary Relationships 

To whom does the banker owe a 
moral obligation in the field of stock- 
holder relations—to corporate man- 
agement for whom he acts as a deposi- 
tory of funds, a lender of money, and 
financial advisor,-or to the stock- 
holder for whom he acts in a trust and 
custodian, as well as a fiduciary re- 
lationship? Obviously, since the 
banker serves both, he owes an ob- 
ligation to both. 

Fortunately, the question of divid- 
ed loyalties need not cause concern. 
For it is the nature of good stockholder 
relations that the interests of both 
management and stockholder move 
together along the same path. From 
management’s point of view, the fund- 
amental objective of a stockholder re- 
lations program is to create a group of 








friendly, well informed stockholders 
who have a clear understanding of 
management’s policies, and who know 
whether their investment fits their in- 
vestment objective. Is this not the 
underlying objective of all stock- 
holders as well? 

Behind today’s most successful 
stockholder relations programs are 
two basic concepts. First, stock- 
holders should be treated with fair- 
ness, respect and courtesy so that 
they will have the “sense of belong- 
ing’”’ which is their privilege as owners. 
Second, stockholders should receive 
all pertinent information required to 
judge the true investment worth of 
their stockholdings. Except for class- 
ified or competitive information, this 
means all pertinent information—the 
bad as well as the good. 

These two concepts should serve as 
guiding principles for the bankers in 
the field of stockholder relations. 
Many bank officials are directors of 
client corporations. Others are offi- 
cial financial advisors to corporate de- 
positors, and their opinions are con- 
sistently sought in the councils of top 
management. In cases where the 
commercial banker feels that the in- 
terests of stockholders are being over- 
looked, it is his duty to call this to the 
attention of management. 


More often than not, management 
creates discontented stockholders 
through inadvertency rather than in- 
tent. For example, assume that a cor- 
poration is planning an issue of con- 
vertible débentures. It may have 
overlooked the fact that such an issue 
would dilute the stockholder’s equity 
and thereby create dissatisfaction. 
It is the responsibility of the commer- 
cial banker to point this out and pos- 
sibly obtain some modification of the 
terms. In this case, making the issue 
subject to pre-emptive rights might 
solve the problem by allowing the 
stockholder the opportunity to main- 
tain his proportionate holdings. 


Loans to Corporations 

In assessing risks involved in mak- 
ing long or short-term loans to cor- 
porations, one of the clues to the sta- 
bility of the Company as well as the 
character and progressiveness of its 
management is its stockholder-rela- 
tions program. The proportion of 
companies which have the highest 
credit ratings and which also have ex- 
cellent stockholder relations is much 
too high to be fortuitous. Unques- 
tionably, a definite relationship exists 
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between sound management and 
sound stockholder relations which 
should be carefully assayed. 


With good stockholder relations, 
management is sure to obtain approv- 
al of vital decisions and is free to op- 
erate in the best interests of the com- 
pany. Since stockholders have what 
might be called a ‘“‘psychological af- 
finity” for ‘their’ companies, they 
can form a profitable pool of custom- 
ers, especially for such high ticket con- 
sumer products as automobiles or 
hard goods. Companies with friend- 
ly stockholders are always in a better 
position in event of merger negotia- 
tions. Unquestionably, it is good 
business for a company to be on good 
relations with its stockholders. A 
bank’s analysis of a corporation’s 
loan risk cannot be complete without 
a determination of the effectiveness of 
its stockholder relations. 


Your Own Stockholder Relations 

Needless to add, a bank itself should 
not overlook the principles of good re- 
lations in its dealings with its own 
stockholders. It would be the height 
of folly not to put into practice the 
advice offered to other managements. 
But it would also be folly to follow a 
program simply because it has proved 
successful for another company. Op- 
erating techniques are no substitute 
for a basic policy, and such policy can 
only be determined after an extensive 
analysis of the bank’s own position, 
including recent votes, size of major 
stockholdings, competitive position, 
market activity, etc. Only after this 
survey can a policy be defined and a 
logical, successful program be under- 
taken. 


Many corporation presidents, after 
years of dealing with stockholders, 
still fail to understand that good 
stockholder relations benefit both 
management and the _ stockholder. 
The banker, with his responsibilities 
to both stockholder and management 
as a leader, trustee or fiduciary, can 
do much to bridge this gap between 
the two. In a sense, the banker’s 
role in stockholder relations is a chal- 
lenge, demanding exceptional judg- 
ment, diplomacy, and, if not complete 
knowledge of the field, a keen under- 
standing of the principles involved. 
But it is also an opportunity to help 
create better relations between man- 
agement and stockholder, and help 
make stockholder democracy a living, 
vital force in our country’s economic 
progress. 
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CHEMICAL 
CORN EXCHANGE 


BANK 


: Founded 1824 
165 Broadway, New York 


Condensed Htatement of Condition 
At the close of business December 31, 1957 


ASSETS 
Cash and Due from Banks 
U. S. Government Obligations Nove: 
State, Municipal and Public Securities . 
Other Bonds and Investments 
Loans Me 
Banking Premises and Equipment 
Customers’ Liability on Acceptances 
Accrued Interest and Accounts Receivable 
Other Assets 


. $ 928,662,275.67 
480,438,147.74 
318,639,489.80 

14,019,302.21 
1,468,755,110.90 
20,690,399.27 
67,484,902.61 
10,092,968.16 
1,425,426.23 
$3,310.208.022.59 


L ABILITIES 
Capital Stock ($10. par) $ 63,765,900.00 
Surplus 186,234,100.00 
Undivided Profits 37,674,789.80 $ 
Reserves for Taxes, Expenses, etc. 
Dividend Payable January 1, 1958 
Acceptances Outstanding (Net) . 
Other Liabilities 
Deposits . 


287,674,789.80 
9,918,567.43 
3,666,591.06 
69,702,913.91 
5,969,441.44 
2,933,275,718.95 
3§3.310.208.022.59 
Securities carried at$122,013,468.88 in the foregoing statement are deposited 
to secure public funds and for other purposes required by law. 


Convenient Offices Throughout Greater New York 


Every Banking and Trust Service at Home and Abroad 


Charter Member New York Clearing House Association 
Member Federal Reserve System Member Federal Deposit Insurance Cor poration 
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G. H. Walker & Co.: WILLIAM W. SEL- 
LEW (New York) and ROY W. JORDON 
(Clayton, Mo.) have been made part- 
ners in this investment banking and 
brokerage firm. Mr. Sellew joined the 
firm in 1956, formerly was associated 
with The New York Trust Co. and 
Baker, Weeks & Co. Mr. Jordan has 
been with G. H. Walker & Co. for 14 
years. 


D. C. GRIMES H. L. MANN 

Republic National Bank of Dallas: 
Heading a number of recently made 
promotions was that of DAVID C. 
GRIMES who advanced from assistant 
vice president to vice president. New 
assistant vice presidents are J..FRANK 
FIELDS, JAMES R. MASON, VINCENT E. 
THOMPSON and JAMES C. WILSON, JR. 


The Royal Bank of Canada, Montreal: 
The appointment of H. L. MANN as 
supervisor of branches in Colombia, 


South America, 
nounced. 


was recently an- 


R. A. KERR E. A. SCHOENBORN 


Irving Trust Co., N.Y.C.: Recent ad- 
vancements were those of ROBERT 
A. KERR, EDWIN A. SCHOENBORN, 
JEAN D. ZUTTER, ARNOLD H. NICHOLS 
and ALBERT V. DOHERTY to vice 
president. 


Hayden, Stone & Co., New York: 
WILLIAM R. JONES and JOSEPH E. 
SWAN, JR., have been admitted as 
general partners in this investment 
banking and brokerage firm. 


- 


Cc. K. DELLMUTH F. C. P. McGLINN 


Fidelity-Philadelphia Trust Company: 
Vice president CARL K. DELLMUTH 
has been elevated to senior vice 
president in charge of business de- 
velopment. Named vice presidents 
were CALEB F. FOX III, CONRAD D. 
BARTO, WILLIAM GAUER and FRANK 
C. P. MCGLINN who will also be in 
charge of advertising and public 
relations. EVAN W. DRAKE has re- 
signed his position as assistant vice 
president at the First Camden (N.J.) 
National Bank to join Fidelity’s 
correspondent banking department. 


Braun, Bosworth & Co., Inc.: MERLE J. 
BOWYER (Detroit), vice president, has 
been elected a director of this munici- 
pal bond house, and w. KENNETH 
suR (Toledo) has been named a vice 
president. 


Bishop National Bank, Honolulu: DAN E. 
DORMAN was recently named ex- 
exutive vice president and a director. 
At the same time DESMOND STANLEY 
was advanced to senior vice presi- 
dent, JOHN D. BELLINGER was named 
vice president and cashier, FRANK 
WOOD was made a vice president 
and WwW. G. POOL and HAROLD D. 
RISING were appointed comptroller 
and assistant vice president, re- 
spectively. 


Central National Bank, Cleveland: w. P. 
WOODBRIDGE was recently desig- 


- nated a vice president. 


D. E. DORMAN W. P. WOODBRIDGE 


Denver National Bank: Among recent- 
ly announced promotions was that 
of R. C. HARPER who became vice 
president and manager of the bank’s 
livestock loan department. 


American National Bank & Trust Co. 
of Chicago: Among recently an- 
nounced promotions were those of 
LUTHER C. DILATUSH from assistant 
vice president to vice president; 
and JOHN N. STERN to assistant 
vice president. 


L. C. DILATUSH J._N. STERN: } 


Lehman Bros., New York: PAUL F. 
CLARKE, ALLAN B. HUNTER, RICHARD 
P. OAKLEY and MARCEL A. PALMARO 
have been admitted as general part- 
ners in this investment banking and 
brokerage firm. 


Bank of America, San Francisco: From 
assistant vice president, C. M. VAN 
VLIERDEN has been elevated to vice 
president. New assistant vice pres- 
idents are HAROLD FURST, WILLIAM 
A. HURST, ROBERT REILLY and JACK 
J. WANGAN. 


C. M. VAN VLIERDEN A. WAGENFUEHR 


First National Bank in St. Louis: 
Formerly a vice president, ALBERT 
WAGENFUEHR has been elevated to 
the position of senior vice president. 
At the same time NORBERT R. JOBST 
and WILLIAM W. SPIVY were named 
assistant vice presidents. 


Philadelphia National Bank: President 
of the American Stores Company, 
PAUL J. CUPP, has been elected to 
the board of directors. 
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LAWRENCE @@ FIELD WAREHOUSE RECEIPTS 


YOUR STRONGEST 
LINK TO 
SECURITY 


Inventory financing through Lawrence Field Warehouse receipts 
is an important method of credit accommodation. Lawrence 
receipts enable you to convert your open lines to safe, secured 
loans. So, Mr. Loan Officer, make valued friends of customers 
—new and old—by recommending Lawrence Field Warehouse 


service. It is available to manufacturer and distributor alike. 


LAWRENCE ON WAREHOUSE RECEIPTS AWRENC! - IS LIKE CERTIFIED ON CHECKS 


|AWR ENCE WAREH OUSE (©MPAN 7. 


NATIONWIDE FIELD WAREHOUSING 


37 Drumm Street, San Francisco, California 
100 N. La Salle Street, Chicago 2, Ill. * 79 Wall Street, New York 5, N.Y. 
OFFICES IN PRINCIPAL CITIES 
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T. W. HARE J. G. LOBINGIER 


Manufacturers Trust Company, N. Y. C.: 
The appointment of THOMAS w. 
HARE as vice president was recently 
announced. He is in charge of the 
bank’s business in the Southwestern 
States, including Texas, Oklahoma, 
Missouri, Kansas and Arkansas. 


The Fort Worth National Bank: 
JACK G. LOBINGIER and J. ALLEN WREN 
were recently promoted sto assistant 
vice president and assistant cashier, 
respectively. 


Glore, Forgan & Co., New York: 
DAN P. CAULKINS and WILLIAM H. 
JACKSON have been admitted to this 
investment banking and brokerage 
firm as limited partners. Mr. Caulkins 
formerly was a vice president of 
Bankers Trust Co., and Mr. Jackson 
formerly was managing partner of 
J. H. Whitney & Co. 


LaSalle National Bank, Chicago: 
WILLIAM C. SCHUMACHER, executive 
vice president and a director of Inter- 
national Harvester Company, has 
been elected a director. 


J. M. LUBY P. B. GARRETT 


Commerce Trust Company, Kansas City 
(Mo.): Newly elected directors are 
WALTER BIXBY, president of Kansas 
City Life Insurance Company since 
1939; DONALD J. HALL, assistant to 
the president of Hallmark Cards, 
Inc. and a director of that company; 
and SIMON C. KELLY, president of 
Western Auto Supply Co. 


JOSEPH M. LUBY was promoted to 
vice president, and JAMES H. LINN 
and JOSEPH CISPER were made as- 
sistant vice presidents. The latter 
had come to the bank 43 years ago 
as office boy to former president and 
chairman, W. T. Kemper. 


Texas Bank and Trust Co., Dallas: 
P. B. (JACK) GARRETT, president for 
the last 12 years, has been elected 
vice chairman of the board of 
directors. A man who started as 
a runner in the bank 27 years ago, 
G. B. PETERSON, JR., has been ele- 
vated to the presidency while JACK 
G. LAWRENCE was named executive 
vice president. 


this man has been thinking... 


“AFA. . 


. . Associated Financial Advertisers 


Quality art, quality printing, creative advertising. 


He would like to advertise, but 
cannot afford large advertising 
agency costs and cannot get the 
quality he desires from local 
sources .. . He has heard of 
A.F.A. and its mass selling 
power; making available to a 


_ limited few the finest financial 


advertising in all media at 
fractional costs. This man is 
going to send for further 
detailed information on 
Associated Financial 
Advertising today. 


If you have any advertising 
problems, won't you follow 
his example. 


Write to 


ASSOCIATED FINANCIAL ADVERTISERS 


2515 S. ROBERTSON BLVD. 
LOS ANGELES 34, CALIFORNIA 


or phone collect TE 0-6455 


T. R. WILCOX Cc. E. SCHWENDLER 


The First National City Bank of New 
York: Formerly a_ vice _ president, 
THOMAS R. WILCOX has been desig- 
nated an executive vice president 
while GEORGE E. BARNETT, JR., 
CHARLES R. DODSON, JULIEN L. 
MCCALL, PAUL D. MILLHOLLAND, ED- 
WIN A. REICHERS, CARL E. SCHWEND- 
LER and RICHARD Ss. SMITH were 
made vice presidents. 


Marine Trust Company, Buffalo: 
Chairman of the board and president 
of Houdaille Industries, RALPH F. 
PEO, has been elected to the board of 
directors. 


S. R. CALLAWAY 


P. H. VERMILYE A.H.VonKLEMPERER 


J. P. Morgan & Co., Inc., N. Y. C.: 
Four recently elected vice presi- 
dents are SAMUEL R. CALLAWAY, 
HARRISON V. SMITH, PETER H. VER- 
MILYE and ALFRED H. VON KLEM- 
PERER. DANIEL P. DAVISON was elec- 
ted secretary, succeeding in that 
office J. DELAFIELD DUBOIS, who will 
continue as a viee president with 
enlarged responsibilities in the gen- 
eral banking field. 
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MANUFACTURERS 
DIRECTORS 
BARNEY BALABAN TRUST COMPANY 


President, Paramount Pictures Corporation 
EDWIN J. BEINECKE 

Chateatan, Win Spee) dad Metibtenen Head Office: 55 Broad Street, New York 
Company 


CLINTON R. BLACK, JR. ¢ 112 OFFICES IN GREATER NEW YORK 
President, C. R. Black, Jr. Corporation 


ALVIN G. BRUSH 
Chairman, American Home Products 


Corporation Statement of Condition, December 31, 1957 


LOU R. CRANDALL 
Chairman, George A. Fuller Company 












CHARLES A. DANA RESOURCES 
Chairman, Dana Corporation Cash and Due from Banks ........ $ 979,533,805 
ore © Male U. S. Government Securities 701,080,360 
Chairman, Board of Directors U.$.6 , eet Aci 
- ». Government Insure . RF. A. Mort- 
JOHN M. FRANKLIN 
President, United States Lines Company gages , 68,741,787 
JOHN GEMMELL, JR. State, Municipal and Public Securities . . 165,874,455 
Clyde Estates Stock of Federal Reserve Bank ........ 4,511,700 
PAOLINO GERLI Sab 
pte +p EN ee Other Securities . Re Cee eens, 49,123,595 
Loans, Bills Purchased and Bankers’ Ac- 
—— oe 1,255,767,526 
ROY T. HURLEY ME SoS oe gs er a yee ete wie 32,014,643 
Chai d President, : ; 
Curtiss. Wright Simei Banking Houses and Equipment. _..... 20,172,847 
JOHN L. JOHNSTON Customers’ Liability for Acceptances ... 61,502,799 
Director, Phillips Petroleum Company Accrued Interest and Other Resources 9,909,620 
OSWALD L. JOHNSTON Sd rae 
Simpson Thacher & Bartlett $3,348,233, 137 





BARRY T. LEITHEAD 


LIABILITIES 
President, Cluett, Peabody & Co. Inc. 


Capital (5,039,000 


cemenen F. ne yee shares—$10. par) $ 50,390,000 
President, United Biscuit 
uaa MM rates ss 100,000,000 
JOHN T. MADDEN Undivided Profits 60,685,826 $ 211,075,826 
Chairman, Emigrant Industrial Savings Bank : ; enna 5 . 
GEORGE V. McLAUGHLIN Reserve for Possible Loan Losses _ . 48,169,58 
Vice Chairman, Triborough Bridge and Reserves for Taxes, Unearned Discount, 
Tunnel Authority Interest, etc. 22,645,966 
WILLIAM G. RABE + 
Chahenne, Track Coniahiies eaten Heres January 15, 1958 . 2,519,500 
HAROLD C. RICHARD Outstanding Acceptances 63,863,804 
New York City Liability as Endorser on Acceptances and 
HENRY B. SARGENT Foreign Bills : 31,508,453 
ee es Other liabilities .............. ea 2,248,494 
Pe I cre ee ner Ee yee , , 
HAROLD Vv. SMITH Deposits roe es oe ee oF a oe oe ee oe ee ee ee Oe 2,966,201,511 
Chairman, The Home Insurance Company $3,348,233, 137 
Lt. A. VAN BOMEL 
Director, Chrysler Corporation * Applicable to cover such future loan losses os may develop. None 


are at present known. 
HENRY C. VON ELM 
Honorary Chairman United States Government and Other Securities corried of $133,444,779 are pledged to 


secure public funds ond trust deposils ond for other purposes os required cr permitted by law. 
GEORGE G. WALKER 
President, Eleciric Bond and Share Company Member Federal Reserve System 


Member New York Clearing House Associotion 
Member Federal Deposit Insuronce Corporation 





























Walston & Co., Inc., San Francisco: 
H. T. BIRR, JR., has joined this invest- 
ment banking and brokerage firm as 
a vice president. He formerly was 
president of First California Co. and 
before that was an officer of Bank of 
America. 










The Detroit Bank and Trust Company: 
The following assistant vice presi- 
dents have been elevated to vice 
presidencies: HAROLD P. CARR, FRAN- 
CIS A. FISHER, HARRY S. RUDY and 
JACK L. TALBOT. Simultaneously, 
ROBERT E. DEAN, JEROME R. HEYER, 




















State and Municipal Securities . 
Other Securities . . . . 


Customers’ Liability Under 


Bank Premises . 
Other Real Estate. .« 
Accrued Interest . 
Other Assets . 








Statement are pledged to quali 
for other purposes as required by law 










Liabilities 

Deposits: 
Demand . 
OE ate ke 

















Cash on Hand and Due from Banks . 
United States Government Securities . 


Loans and Discounts (Less Reserve) ; 


Letters of Credit and eee ‘ 


Securities carried at $95,261,867.62 in the above 
for fiduciary powers, and 


- $343,049,739.33 
131,719,041.81 


U.S. Government .  19,728,912.80 

Other Public. . 43,285,066.72 $537,782,760.66 
Accrued Taxes, Interest, Etc. a 2,873,692.43 
Dividends Declared . . . Sh cere 417,511.25 
Interest Collected Not Earned . 2,472,558.72 
Letters of Credit, Acceptances and 

Acceptances Sold _— — 

Endorsement Sie 12,934,592.08 
Capital Funds: 

Capital . $12,846,500.00 = 

Surplus. - +  20,153,500.00 

Undivided Profits . 6,185,195.80 39,185,195.80 

$595, ,666, 310.94 


EUGENE J. HOGUE, D. JAMES WATSON, 
JR. and DEXTER FERRY were named 
assistant vice presidents. 


First Western Bank and Trust Co., San 
Francisco: Included in a number of 
changes was the advancement of 
JAMES P. KERMAN from assistant 
vice president to vice president. 
Named assistant vice presidents were 
PIER FRANCESCO TALENTI, JOHN 
FISKE and MAX E. NICHOLS. 


Farmers Bank of the State of Delaware, 
Wilmington: GEORGE L. TOWNSEND has 
been elected an assistant vice presi- 





$151,797,147.97 
90,842,847.29 
29,291,141.17 
5,795,000.00 
296,283,409.57 


12,784,708.25 
es 6,511,905.12 
i 177,193.41 
Rae 1,493,657.52 

689,300.64 


$595,666,310.94 
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dent and assigned to the bank’s 
Newark offices. 


Wainwright & Ramsey Inc., New York: 
WILLIAM R. MCGILL has joined this 
municipal finance consulting firm as 
a vice president. He formerly was 
associated with Salomon Bros. & 
Hutzler. 


American Trust Company, San Fran- 
cisco: Three newly elected vice pres- 
idents are K. STANLEY THOMPSON, 
RICHARD D. JACKSON and JOHN R. 
BREEDEN. 









K. S. THOMPSON R. D. JACKSON 













J. R. BREEDEN G. M. STEPHENS 










E. J. TOOKER W. THORNTON 









Crocker-Anglo National Bank, San Fran- 
cisco: G. M. STEPHENS, EARL J. TOOKER, 
and WALTER THORNTON have been 
elevated to vice presidencies. JOHN 
F. N. COX and DAVID M. DILLON have 
been named assistant vice presidents 
and RICHARD L. TAYLOR, trust officer. 






The Northern Trust Co., Chicago: JOHN 
A. BARR, chairman and president of 
Montgomery Ward & Co., was 
elected a director of the bank. He 
fills the vacancy created by the re- 
tirement of SEWELL L. AVERY. 
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F. J. BEHLERS F. W. BOEHM 


Bankers Trust Company, N. Y. C.: FRED J. 
BEHLERS and FRANK W. BOEHM have 
been designated vice presidents, 
while GEORGE P. BARNETT, HAROLD 
S. CORCORAN and LAWRENCE J. FLA- 
HERTY have been made assistant 
vice presidents. 


City National Bank & Trust Company, 
Kansas City, Mo.: Advanced from as- 
sistant vice president to vice presi- 
dent are GUY S. HADSELL, CARL H. 
SCHUPP and KURT LEVI. From as- 
sistant cashier, SAMUEL A. BLASCO has 
been promoted to assistant vice presi- 
dent. FREDERICK F. DRUMMOND has 
joined the staff as an assistant vice 
president in the cattle loan and cor- 
respondent bank department. 


Robert W. Baird & Co., Milwaukee: 
HAROLD J. LUEDEMAN and BRENTON H. 
RUPPLE have been admitted to this 
investment banking and brokerage 
firm as general partners. 


National Bank of Commerce, Seattle: 
Promoted to senior vice president 
was RALPH J. STOWELL, chairman 
of the bank’s senior Loan committee 
at the head office. From assistant 
vice president, ANDREW PRICE, JR. 
was advanced to vice president. 


B. A. BRANNEN D. P. WELLES 


Harris Trust and Savings Bank, Chicago: 
New directors are ERNEST S. MARSH, 
president of the Atchison, Topeka 
and Santa Fe Railway Company, 
and BURTON A. BRANNEN and DONALD 
P. WELLES, senior vice presidents 
of the bank. 
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INTRODUCING CHATSWORTH 


We are pleased to announce that our 
new manufacturing plant in Chats- 
worth, California, is now in opera- 
tion. Where is Chatsworth, you ask? 
Well, actually it is within the city 
limits of Los Angeles, in the extreme 
northwest corner about thirty miles 
from the City Hall . . . in the beauti- 
ful San Fernando Valley. 


The resident manager is Clarke 
Morton, for the past ten years our 
Pacific sales manager. Assistant 
manager, in charge of production, 
is Jack Dunlop, formerly superin- 
tendent of our St. Paul plant. Key 
personnel and department managers 
were recruited from our plants in 
Clifton, Chicago, Kansas City, St. 
Paul and Dallas, so we start off with 
a top-notch nucleus which will be 
augmented with nice local people 
who will quickly learn their special- 
ized assignments. 


This new building, containing ap- 
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Bank Signs in Bronze or Aluminum 


by U.S. BRONZE 


Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
appears in these beautifully designed and exe- 
cuted signs. Names of your Personnel on tasteful 
metal signs also assure an impression of dignity 
and stability. 


: Desk Nameplates 
Both Economical 
and Beautiful 


INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 


Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 


“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sion co., tne. 


101 W. 31st Si., Dept. BM., New York 1 N.jY. 


proximately forty-three thousand 
square feet of space and fully air 
conditioned, is more contemporary 
in design than our other plants, and 
when the landscaping is finished it 
should look real pretty in its attrac- 
tive setting adjacent to the Santa 
Susana chain of mountains. We wel- 
come this new plant and all the new 
people who will join us, and since it 
is equipped with the best facilities 
known to us, we think in a very short 
time it will match the efficiency of 
any of our other operating units. 


Chatsworth represents the eighth 
new building we have constructed 
in the past twelve years and, with 
the completion of a new plant in 
Cleveland this year, we will have 
concluded the expansion program 
envisioned at the close of the war. 
The growth pattern appears to be 
favorable, however, so it is quite 
possible that before long we may 
need more space for more business. 


Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 


WILL PAY CASH 
FOR YOUR GOLD COINS 


we will pay the polswieg vices _ - 
$20 Gold 6.50 each 
$18.00 each 

$9.00 each 

$25.00 each 


We are also seeking the following fs 
$50 Gold $400.00 each 


Prompt Remittance Guaranteed 
no_mounted or mutilated coins 
send coins direct to _ - 


123 West o7th St. New York 19, N. Y. 
JUdson 2. 2580 


One of America’s Oldest and Largest Co'n Dealers 
Coin AppraisalsforBanks Estates, Insurance Companies 
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We'factually measure the effect of 
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The forces controlling trends! 


ALL round-lot Issues traded on the 
N.Y. Stock Exchange tabulated. Send 
$5 to Dept. BM for month’s trial on 
prompt refund basis if not satisfied. 


LOWRY’S REPORTS, Ine. 


250 Park Ave., New York 17, N. Y. 
Original Publishers 
Price-Change-Volume Tabulation 


















H. B. SARGENT B. W. HEINEMAN 






Manufacturers Trust Co., New York: 
HENRY B. SARGENT, president of 
American & Foreign Power Co., 
Inc., has been elected a director. 
Mr. Sargent also is a director of 
Electric Bond & Share Co., Lone 
Star Cement Corp. and other com- 
panies. 


Duar stems from 
NEW YORK, CHICAGO, LOS ANGELES 
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American National Bank and Trust Com- 
pany of Chicago: BEN W. HEINEMAN, 
chairman of the Chicago and North- 
western Railway Company, has been 
elected a member of the board of 
directors. 






































Chemical Corn Exchange Bank, N. Y. C.: 
Formerly assistant comptroller, ED- 
WARD A. CARROLL, has been ap- 
pointed assistant vice president while 
GEORGE E. POST and WILLIAM E. 
SWINYARD were made senior ac- 
counting officer and senior auditing 
officer, respectively. 
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The Michigan National Bank, Lansing: 
Among the considerable number of 
first-of-the-year appointments made 
at the various offices were those of 
LEE W. FINCH and AMOS F. PALEY, 
who were designated vice president 
and trust officer at the Grand 
Rapids office. ALBERT G. BRUGH 
and CLARE E. WELCH were made 
vice presidents, respectively, at the 
Lansing and Marshall offices. 





You Advertise in 
BANKERS MONTHLY 
To Reach and Influence 
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Make the loan and investment decisions 
for the nation’s banks. 









Channel the placement of correspondent 
bank balances. 













Kidder, Peabody &Co.: This invest- 
ment banking and brokerage firm 
has announced the admission of 
ALFRED J. STALKER (Los Angeles) as 
‘a general partner and JEAN B. WEB- 
STER (New York) as a limited partner. 
ORUS J. MATTHEWS (Philadelphia), 
formerly a general partner, has be- 
come a limited partner. 











Manage the investment of personal, pen- 
sion and profit-sharing trust funds. 


Manage the internal operations of banks, 
direct purchases of equipment. 


Deal in U. 8S. Government and municipal 
securities, corporate bonds and stocks. 


Manage the financial affairs of corpora- 
tions, channel the placement of funds. 












The Cleveland Trust Co.: Four officers 
promoted to vice presidents were B. 
H. BRAINARD, T. E. CLUTTERBUCK, C. 
J. SPONSELLER and D. H. CONKLE. 
Named assistant vice president was 
STERLING ROUNDS. 
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First National Bank of Arizona, Phoenix: 
CHARLES W. BROBERG, WILLIS E. 
HENZE, LEO J. BAUMGARTNER and 
ROBERT F. DEWEY have been moved 
up to vice presidents. Six others 
named assistant vice presidents are: 
EDWARD M. CARSON, JOHN C. COL- 
WELL, BERNARD C. LE BAU, ARTHUR 
A. SCHWALGE, CARL M. BURROW and 
GLENN O. GROSS. 








Government Development Bank for 
Puerto Rico: DR. RAFAEL PICO has been 
elected president succeeding GUIL- 
LERMO RODRIGUEZ whose _ resigna- 
tion became effective January 1, 
1958. 


The Hanover Bank, N. Y. C.: CHARLES H. 
BUSH, FREDERICK J. MILLETT and 
ARTHUR E. QUINN have recently 
been elected vice presidents. 


The Chase Manhattan Bank, N. Y. C.: 
JOHN W. GATES, JR., vice president, has 
been appointed officer in charge of the 
bank’s business relationships in the 
area division that includes Minnesota, 
Wisconsin, northern Illinois and the 
Dakotas. Also associated with the 
group supervising the bank’s business 
in this area is FOSTER R. CLEMENT, a 
member of the staff for 30 years and 
recently appointed a vice president. 


Smith, Barney & Co., New York: 
WILLIAM E. FAY, JR., HUGH KNOWL- 
TON, JR., ANDREW J. MELTON, JR., 
and ROBERT A. POWERS have become 
partners in this investment banking 
and brokerage firm. 


The First National Bank of Chicago: 
With the election of three new direc- 
tors, ROBERT S. INGERSOLL, president 
of Borg-Warner Corp., BROOKS MC- 
CORMICK, executive vice president of 
International Harvester Company 
and FRANK 0. PRIOR, president of 
Standard Oil Company (Ind.), mem- 
bership of the board is filled. 


RAYMOND H. BECKER, vice presi- 
dent, was given the added title of 
cashier while KENNETH G. MORTON, 
assistant vice president in the trust 
department, was elected vice presi- 
dent. Other promotions include those 
of WALTER A. GRAU, HARLOW W. 
GREGORY, FRANK G. HERMAN, JOSEPH 
A. SMOLE, H. JOHN WEGENER and 
WILLIAM K. STEVENS to assistant vice 
presidents; and MILTON J. HARDACRE, 
JR., OTTO F. HASS, ROBERT E. TAYLOR 
and ARTHUR L. MCKEE to trust 
officers. 
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Orin Samstad, vice-president of the Hastings 
(Minnesota) National Bank, and Harold Stenson, 


PRE VE &s, 
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partner in the local Purina Dealership, chart | 


future needs of their agricultural community. 


THEY PLAN TOGETHER TO BUILD PROFITABLE 


Hastings (Minnesota) National Bank finds 
Purina Dealership first-rate business partner 


“‘There’s no question but that the 
Purina Dealer has brought new cus- 
tomers to our bank,” Orin Samstad, 
vice-president of the Hastings National 
Bank, Hastings, Minnesota, said. 
**,..and, from our experience, we 
would say the Purina Dealer is a 
good customer for the bank.’”’ With 
those two statements, Banker Samstad 
summed up a profitable eight-year 
business relationship with the Hastings 
Malting Company. 

Over the years, Harold Stenson has had 
the business acumen to foresee and 
anticipate the needs of poultry and 
livestock raisers in the Hastings area. 
Equally important, he has been able 


to impart his vision to Mr. Samstad at 
the Hastings National Bank. 


As a result, capital borrowed to install 
modern milling equipment, a grain 
dryer, a mobile feed grinder, and 
enough trucks to service his rapidly 
growing Purina Dealership, has allowed 
the Hastings Malting Company to keep 
pace with changing needs among its 
farmer customers. 


A 75% growth in business during the 
past five years (30% greater in 1957 
than in 1956) is evidence of good plan- 
ning and solid cooperation between 
Hastings National Bank and Purina 
Dealer Stenson. 


NTE 


BUSINESS 


SERVICE 


PURINA ...YOUR PARTNER IN SERVING ANIMAL AGRICUTURE 
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The Northern Trust Company, Chicago: 
Included in a number of promotions 
recently made are those of WILLIAM 
B. CUNNYNGHAM and JOSEPH J. REGAN 
to vice president, and the following 
to second vice presidents: ALLEN J. 
BURRIS, DAVID W. DANGLER, CHARLES 
L.i, KAUFMAN, HENRY R. FRANKEL, 
KENNETH P. KINNEY, WILLIAM G. 
ERICSSON; WILLETT N. GORHAM, 
ROBERT C% NIHAN and KENNETH J. 
BUSHMAN. 


Guaranty Trust Company of New York: 
The appointment of WILLIAM 
BRADEN, J. ARTHUR MCKAIG and WIL- 
LIAM H. MCMASTER, JR., as vice presi- 
dents was recently announced. JUS- 
TIN A. MCCARTHY and MARTIN F. SHEA, 
JR. were advanced to trust officers. 
Named second vice presidents were 
JOHN J. MORAN, REGIS E. MOXLEY, 
JAMES F. 0’RORKE, EDWARD C. PEDER- 
SEN and JAMES L. RUDOLPH. 


Northwestern. National Bank, Minneapo- 
lis: Included in the promotions in 
the official staff were those of WIL- 


LARD M. HENJUM and MYRON C. CARL- 
SON to vice president, NEWTON H. 
DASHIELL, JR. and HAROLD G. OLSON 
to assistant vice president, and ORRIN 
A. HANSON to trust officer and as- 
sistant secretary. 


The National City Bank of Cleveland: 
Heading a number of promotions 
is that of RUSSEL E. VUNDERINK who 
was elevated from assistant vice pres- 
ident to vice president. Named to 
assistant vice presidencies were 
THOMAS E. CLARKE, LOUIS H. EWALD, 
HALLETT R. GATES, JR. and FRED 
A. HOGG. 


State-Planters Bank of Commerce & 
Trusts, Richmond: PRESTON T. HOLMES, 
CHARLES E. MOORE and P. HENRY 
POEHLER were elected vice presidents, 
and RANDOLPH B. CARDOZA was named 
a trust officer. 


City Bank Farmers Trust Company, 
N. Y.C.: MYRON M. ZIZZAMIA was re- 
cently elevated to vice president in 
the tax administration department. 


CALENDAR OF EVENTS 


American Bankers Association 
Mar. 
Mar. 
June 


10-12—Annual Savings and Mortgage Conference, Hotel Roosevelt, New York 
24-26—National instalment Credit Conference, Roosevelt Hotel, N. Y. C. 
2-6—American Institute of Banking, Muehlebach Hotel, Kansas City, Mo. 


Sept. 21-24—Eighty Fourth Annual Convention, Chicago 


State Associations 
Apr. 
Apr. 
Apr. 
Apr. 
May 
Moy 
May 
May 
May 
May 
May 
May 
May 
Moy 
May 
Moy 
May 
Moy 
May 
May 
May 
May 
May 
May 


2-3—WNevada: Las Vegas 


11-13—Texas: Rice Hotel, Houston 


15-16—Kansas: Kansas City 


OTHER ASSOCIATIONS 
Mar. 
Apr. 

Pullman. 

Apr. 
Apr. 
Apr. 
Beach, Fla. 

May 
May 
May 
May 


8-10—Georgia: Atlanta Biltmore, Atlanta 
10-12—Florida: Vinoy Park Hotel, St. Petersburg 
12-18—Alaboama: Cruise to Havana and Nassau 
20-22—Lovisiana: Jung Hotel, New Orleans 


6-7—Tennessee: Peabody Hotel, Memphis 
6-8—Ohio: Commodore Perry Hotel, Toledo 
8—Delaware: duPont Hotel, Wilmington 
8-9—Oklahoma: Skirvin Hotel, Oklahoma City 
9-10—North Carolina: The Carolina, Pinehurst 
9-10—North Dakota: Patterson Hotel, Bismarck 
11-13—Missouri: Sheraton-Jefferson Hotel, St. Louis 


15-16—HIllinois: Palmer House, Chicago 


15-16—Massachusetts: New Ocean House, Swampscott 
16-17—South Dakota: Lawler Hotel, Mitchell 
16-20—Maryland: Claridge Hotel, Atlantic City 
25-27—California: Fairmont Hectel, San Francisco 
19-21—Mississippi: Buena Vista Hotel, Biloxi 
20-21—Arkansas: Arlington Hotel, Hot Springs 
21-23—New Jersey: Chalfonte-Haddon Hall, Atlantic City 
23-24—New Mexico: Hilton Hotel, Albuquerque 
25-28—Pennsylvania: Chalfonte-Haddon Hall, Atlantic City 


6-8—The Independent Bankers Association, Statler Hilton Hotel, Dallas, Texas 
10-11—Pacific Northwest Conference on Banking, State College of Washington, 


17-19—American Safe Deposit Association, Lord Baltimore Hotel, Baltimore 
21-23—NABAC Southern Regional Convention, Hotel Muehlebach, Kansas City, Mo. 
17-—20—Charge Account Bankers Association Convention, The Chateau Motel, Miami 


12-14—NABAC Northern Regional Convention, Hotel Statler, Detroit 
18-21—WNational Federation of Financial Analysts Societies, Los Angeles 
19-21—NABAC Eastern Regional Convention, War Memorial Auditorium, Rochester 
26-28—NABAC Western Regional Convention, Multnomah Hotel, Portland, Ore. 


Sept. 28-Oct. 2—Financial Public Relations Association, Annual Convention, Sheraton Hotel, 


Philadelphia 
Nov. 
Nov. 


3-5—NABAC 34th Annual Convention, Statler-Hilton Hotel, Dallas, Tex. 
30-—Dec. 5—investment Bankers Association, Americana Hotel, Miami Beach, Fla. 


American Security and Trust Co., Wash- 
ington, D. C.: FRANK B. MORGAN, comp- 
troller, has been given the added 
title of vice president. From as- 
sistant vice presidents, KENNETH 
BIRGFELD and RALPH H. MITTEN- 
DORFF have been promoted to vice 
presidents; assistant treasurers HUGH 
A. ROURKE and WILLIAM B. DAVIS. 
were made assistant vice presidents 
and assistant comptroller CHESTER 
B. SELLNER was advanced to treas- 
urer. 


CORPORATE 
CHANGES 


United States Steel Corp., New York: 
JOHN M. MEYER, JR., a senior vice 
president and director of J. P. Mor- 
gan & Co. Inc., was elected a director 
of Big Steel. 


Sperry Rand Corp., New York: Ki a 
HERMAN and C. G. HOLSCHUH have 
been elected vice presidents. Mr. 
Herman will be responsible for the 
operations of the Remington Rand 
group within Sperry Rand, and Mr. 
Holschuh wiil be responsible for the 
operation of the group of companies 
that comprised The Sperry Corp. 
prior to its consolidation with Rem- 
ington Rand. J. F. FORSTER, executive 
vice president and former treasurer 
of Vickers Inc., a Sperry Rand sub- 
sidiary, will succeed Mr. Herman as 
president of that corporation, and 
DR. C. A. FRISCHE, executive vice 
president of the Sperry Gyroscope 
Co. division, will replace Mr. Hols- 
chuh as president of that division. 


American Machine & Foundry Co., New 
York: DAVID S. MEIKLEJOHN, treasur- 
er and a director, has been elected a 
vice president. Mr. Meiklejohn joined 
AMF in 1946, formerly was ass0- 
ciated with Bankers Trust Co. 


Dun & ‘Bradstreet, Inc., New York: 
DON W. DORNON has been elected a 
vice president of this credit reporting 
company, and JOSEPH MCKEEN was 
named to succeed him as treasurer. 


Pacific Finance Corp., New York: 
R. W. BORDEN, vice president, and 
PAUL J. WALLEN, financial represen- 
tative, have been named to head the 
company’s newly-opened New York 
financial office, which will engage in 
direct placement of commercial paper 
and maintain working relationships 
with financial institutions through- 
out the country. 


BANKERS MONTHLY 








ay Oe a 


ae 
Sag ace 


“bank examiners” on the trail...of profit 


You’ve never seen ‘bank examiners” like 
these before! We call them “analysts.” 
They know banks, and banking problems. 
As they examine your bank and its opera- 
tions, their skill and experience uncover 
the many: hidden opportunities that will 
help make your new quarters investment 
both successful and profitable. 

They analyze your site and its poten- 
tial... your work flow and customer flow 
. +» - your department operations. From 


OF 


their studies and recommendations, 
specialized planning and designing teams 
develop the plan that is right for you... 
tailored exactly to your needs, your future, 
your budget. This exhaustive analysis— 
before plans are drawn—is just one phase 
of the Bank Building Corporation services 
that modernize your profit picture as well 
as your quarters. And, it costs no more! 
Write today for further information. 
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AMERICA 


ST. LOUIS, 1130 Hampton Avenue 


CHICAGO -*+ 


NEW 
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ATLANTA «© AUSTIN 


What happens 
to business 
AFTER a haok 
moderpizes 


New! Send today for *‘What 
Happens After a Bank Mod- 
ernizes’’-a documented report 
on the results of recent mod- 
ernization in 57 banks, large 
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First Pennsylvania 
Installs Sensitronics 


Hailed as its first step into the new 
age of automation in banking is the 
impending installation by The First 
Pennsylvania Banking and Trust 
Company of Philadelphia of the latest 
in electronic bookkeeping machines, 
the Burroughs Sensitronic. Officials of 
the bank emphasize that this event 
will mark the introduction of what 
will eventually be a completely inte- 
grated automatic check processing 
system. For the time being, however, 
the sensitronics will streamline the 
bank’s bookkeeping procedure, and 
will provide only a partial solution to 
its check processing problem. 

William F. Kelly, president, said the 
bank during the past six months has 





taken several preparatory steps neces- 
sary to making a transition to auto- 





What Do You Need ? 


1. ACCRUAL er eres 

2. ACOUSTICAL EQUIPMENT 
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4. ADVERTISING—Fi 

5. ADVERTISING SPECIALTIES —Bedges— 
s—Matches 


Calendar 
6. AIR CONDITIONING 
7. ALARM SYSTEMS—Bur, 
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. BAGS—Coin—Mail— 
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18. CHECK SORTERS 
19. CHECKING ACCOUNT PLANS and SYSTEMS 
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35. FILING FOLDERS and SUPPLIES 
FLAGS—Administrative—Service 

FLOOR MATS—Lobby—Teller 

GATES and GRILLES 

INDEX SYSTEM—Signals—Tabs 


INK—Addressi k Signer—Duplicator 
INTER-OFFICE MMUNICATING SYSTEMS 


terrae crate ae 
= SYSTEMS—Desk—Fluorescent— 


E ccssaeze 


aS 


. LOCKS 
k re een nee Addressing— 
keep ale 


Book ng— 
tenet toe ng, Dictaing-Fording— 
ning Maiting — 
ing—Perforating—Proof 
46. ut Plastic—Rubber— 
7. 
48 


- 


MICROFI 
PAPER SHREDDERS 
PENS—Ball Point—Counter—Desk— 
Fountain 
ee coe 
— s—Clothing—Coin— 
pote AL ER STAMPS and PADS 


SCALES -Currency—Lobb — Postage 
Sat Bag—Lead—Wax 


HE 
SIGNS—Brass— Bulletin Board—Cha aise 
(coumtet)— Depa:tment—Electric—Holid: i 
— a 


eegnes Ps 
a 


38. STAs ANOS. Biling—Machine— ne—T 
59. $ sone TITCHERS ” 
60. STATIO 


31. STENCILEAddresing—Duplcating— 
kin) 


SUPPLIES—General Office 
SYSTEMS—Accounting—Accrualt—Loan— 
oe a 

hs TRAYS Boot epi tatesorting—Supoly 
ants soa aaa 

66. T aioe eller—Vault 

67. vAU LT— stage Ventas 

68. VENDING PtacHs NES 

69. VISIBLE beard EQUIPMENT 

70. WATER COOLE 


BR 


Rand McNally and Co., P. O. Box 7600, Chicago 80, lil. 
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matic equipment. One of these was 
the assignment of electronic code num- 
bers to all of the bank’s special check- 
ing accounts. Format of the checks 
supplied by the bank to these ac- 
counts was changed slightly to make 
room for a series of numbers across the 
bottom, printed in magnetic ink. 

Referring to the effect of the bank’s 
automation program on its employees, 
Mr. Kelly observed that they had been 
kept fully informed regarding the 
capabilities of the machine. Especially 
emphasized was the fact that elec- 
tronic equipment cannot substitute 
for the human brain and human skill. 
“Over the past fifteen years,’”’ he con- 
tinued, ‘‘whenever our complex pro- 
cessing operations have been speeded 
up by new machines or systems, we 
have always found the resultant in- 
crease in productivity to be a stimu- 
lant to further growth. This experi- 
ence, coupled with the normal per- 
sonnel turnover due to marriages, re- 
tirements, and employeé migrations, 
assures us that we will need all of our 
current personnel.”’ 


The bank’s president observed that 
about 700,000 items are now handled 
daily at the First Pennsylvania, and 
that this volume is steadily increasing, 
giving rise to a need for ever greater 
speed and accuracy. ‘About ten bil- 
lion checks a year now pass through 
the American banking system,” he ex- 
plained. He went on to say that ex- 
perts had estimated that this number 
would reach fourteen billion by 1960 
and twenty billion by 1970. 


In the accompanying photo, engi- 
neers at the Plymouth, Michigan 
plant of Burroughs Corporation are 
shown checking out one of the first 
Sensitronics to be assembled. 


New and Larger Quarters for 
U. S. Bronze Sign Co. 


Coincidental with the celebration of 
their 30th Anniversary, the United 
States Bronze Sign Co., Inc., has 
moved its executive and sales offices 
to larger quarters at 101 West 31st 
Street, New York 1, N. Y. Production 
will continue at its modern plant and 
foundry at Woodside, L. I. 


In addition to signs, the company 
produces plaques, individual building 
letters, memorials, bulletin boards, 
honor rolls, awards, trophies, sculp- 
tured portraits, donor plaques, and 
name plates. A copy of its new cata- 
log may be obtained by writing the 
company at the above address. 
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Bank - accounting ni never had i at 50 > fast . 
at such low cost! 


The Peles Director Accounting Machine 
paves the way to low-cost mechanization 

of the simpler accounting jobs— 

either to relieve big: accounting machines of 
work jams, or to do away with time-consuming 
pen-and-ink accounting. 

Though it costs so little, the Director 
compresses into small space an impressive 


fee 
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‘KWARTET’ COIN WRAPPERS 


A SUPERIOR HALF-SIZE WRAPPER 


oo Oe A single wrapper designed 
Soke Gal to wrap pennies, nickels, 
eae aa dimes and quarters in HALF 
‘<i SIZE packages. Tapered or 
. gummed edge. Printed in 2 
colors. Made of highest qual- 


y Kraft stock fot greater 
strength. 


QUALITY BILL STRAPS 


coxente BILL STRAPS 


Also a favorite with Banks 
& extra strong... in 7 
$500, standardized colors for quick 

J identification of —- 
They are 114” wide affording ample space for 





marking and stamping. Colored Kraft prevents : 


transposition. 


BANDING STRAPS 


Better Than Rubber Bands 
They're ideal for packag- 
ing currency, deposit 
tickets, checks, etc. Much 
better than rubber bands 
as they will not break or 
deteriorate with age. Size 
of band, 10 in. x % in. 
Made of strong brown 

Kraft with gummed ends. 
Packed 1, 












to a carton. 





Send For FREE SAMPLES 
To Dept- A- 


THIS IS AMERICA’S NO. 
















IS THE NAME 
TO INSIST UPON IN 

























AUTOMATIC COIN WRAPPERS 


.- ARE SO ACCURATE 
MISTAKES ARE IMPOSSIBLE! 












None other so accurate. They wrap all coins 
from Ic to $1.00 so accurately . . . made by a 
special machine that affords this unusual pre- 
cision . . . any chance of error is eliminated! 
Patented Red Windows, revealing amount and 


denomination, afford“‘ease of visibility.” They're - 


unequalled by competition. 





1 SELLER 


RAINBOW COIN WRAPPERS 


The Teller immediately 
identifies the denomination 
of contents by color of wrap- 
per... red for pennies, blue 
for nickels, green for dimes, 
orange for quarters, yellow 
for halves, gray for dollars, § 
prevent transposition. Indi- 
cia designated by figures. 
With tapered edges. 


















































FEDERAL BILL ames 


50 Lb. Tensile Strength 
Made so extra strong of 
quality Kraft paper, they 
afford a breaking strength 
of 50 Ibs. per sq. inch, 
hence they protect longer. 
Normal and reverse is 
ures, with color for (12) 

- denominations, revealing 
value of package regard- 
less of the position. 


TELLER’S MOISTENER 


Speeds up Teller’s — and banding of cur- 
rency. Moisture for finger tips, capillary pad for 
Bill Straps, in just the right amount of moisture. 
Made of plastic, in rich mahogany finish. 

Sponge For Fingers. 
Pad For Bill Straps. 


(Fr 


L. DOWNEY CO. 


NNIBAIL i ae Omen a 




















Closed-Circuit TV for Banks 



























An illustrated brochure detailing 
types and uses of closed-circuit tele- 
vision systems for numerous banking 
services has been prepared by Radio 
Corporation of America. 

Titled More Efficient Banking Via 
Closed-Circuit TV, the brochure de- 
scribes and illustrates TV system ap- 
plications for in-bank, drive-in, and 
surveillance services. 


Featured is a diagram of a typical 
closed-circuit system which connects 
all essential bank departments with 
both indoor and drive-in teller win- 
dows. 

The brochure is available on letter- 
head request to Broadcast and TV 
Equipment Advertising Department, 
Building 15-1, Radio Corporation of 
America, Camden, N. J. 


A Damage-Free Wastebasket 


A Fiberlite wastebasket that is leak- 
proof and impervious to liquid and 
rust stains has been introduced by 
Globe-Wernicke Company. 


Virtually damage-free in normal 
usage, due to the impact resistance of 
fiber glass material, the wastebasket 
will not scuff, chip or crack. 

Fiberlite is easy to maintain, simple 
to keep clean with soap and water. 
Its easy-to-grasp rim facilitates hand- 
ling when cleaning or, emptying. 

Color is permanently pigmented 
throughout the fiber glass material and 
will never fade or require refinishing. 
Fiberlite is available in green, tan, 
gray, and black. 

For additional information, address 
The Globe-Wernicke Company, Cin- 
cinnati 12, Ohio. 


Offers Statement Stuffer Kit 


A kit of statement stuffers, the 
12 most popular bank folders pro- 
duced by that agency, is being offered 
free by Karl G. Behr Advertising 
Agency, Inc. 

Selected from over 125 colorful, 
well-illustrated printed subjects syn- 
dicated to banks by that agency, 
the folders may be imprinted with 
the bank’s name and address or 
special message. 


Bank services featuredjinclude sav- 
ings, home improvement loans, auto 
loans, safe deposit boxes, and drive- 
in banking. Included are folders 
that feature the bank as “your one 
stop headquarters” and as “your 
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financial department store,” a folder 
that gives questions and answers 
on Federal Deposit Insurance, etc. 
For additional information, ad- 
dress the agency 300 Francis Palms 
Building, Dept. 9, Detroit 1, Mich. 


Recordak Moves 
New Orleans Office 


The New Orleans branch of Re- 
cordak Corporation, subsidiary of 
Eastman Kodak Company, formerly 
located at 1007 Camp Street, has 
moved into new quarters at 1600 St. 
Charles Avenue. The new location is a 
two-story building, providing 12,000 
sq. ft. of floor space. Eighteen people 
are employed as salesmen, service 
men, and film processing technicians. 


Banks were the first New Orleans 
users of microfilming, among them 
the Whitney National, National Amer- 
ican, and the National Bank of Com- 
merce. The City Librarian is presently 
directing the microfilming of old as- 
sessment rolls and all manner of city 
records, and the microfilm rolls will be 
stored out of the city for security pur- 
poses in case of disaster. New Orleans 
oil companies are microfilming seis- 
mograms which are recorded on long 
strips of paper, sometimes measuring 
20 feet in length. The resulting film is 
used both for security and analysis 
purposes. 


Curb Teller by Diebold, Inc. 

The Curb Teller service shown 
above was recently made available 
to its customers by the First Na- 
tional Bank and Trust Co., Bay 
Shore, N. Y. (pop. 18,000). An 
arrangement under which the City 
of Bay Shore has placed parking 
zone meters at the curb near the 
banking window, allowing two 
minutes for each stop, has proved 
highly successful. There were 750 
walk-up transactions in the first 
two weeks of operation. The equip- 
ment was manufactured and _ in- 
stalled by Diebold, Inc. 
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you get more for less 
with Allison Coupon 


MORE level payments 
LESS collection work 


MORE speed at windows 
LESS waiting time 


MORE mail payments 
LESS cost to handle 


MORE accuracy when posting 
LESS time when balancing 


* repea REPAIR? 
—— _ REPAINT? 


LESS acquisition Do you wish fo - - - 


expense REMODEL? 


the loan can 
such improvements at low cost, and 


“ wu in financing Fr 
We can asset yo ily instalments! 


be repaid in converment mont 


ent 
See our Instalment Loan Depart 
Mentioning your account number. 


FREE informative booklet and samples 


ALLISON COUPON CoO., INC. 


Indianapolis 6, Indiana 


Please send me free samples and information 
showing how to get MORE for LESS using 
Allison Coupon Books. 


mail 
the coupon 
today! 


NAME 

TITLE 

FIRM 

ADDRESS 

CITY and STATE 
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New universar 
Roberts electric 


NUMBERING MACHINE 


The numbering head of the new Roberts 
E-21-U “universal electric” is entirely 
flexible. It can be turned to permit num- 
bering at any point on a sheet, card, tag, 
label or strip of material up to 12 inches 
wide and of any length. It automatically 
prints numbers from 1 to 999,999 with 
instant choice of consecutive, duplicate or 
repeat, through as many as 10 carbons. 
Just plug in. Also available for foot 
operation. Roberts numbering machines 
have been leaders since 1889. Write 
for details. 


BULLETIN AND DIRECTORY 
BOARDS 


NAME PLATES 
for Doors, 
Walls & 
Desks— 


Cork Boards for 
posting notices— 


Boards with 
Changeable 
type—each 
letter 
separate— 


Also Boards with Changeable Strip type— 
name embossed on one piece strip— 
Frames in Wood, Bronze, Aluminum, Stain- 
less Steel, or Chrome. Suitable for indoor 
or outdoor purposes. 


Write for Banking Catalog. 


ACME BULLETIN CO. 


37 E. 12 St., New York 3, N.Y. 


Push-Button Printing From Microfilm Files 


A machine that prints enlargements 
from microfilm ‘files automatically in 
less than ten seconds has been mar- 
keted by the Duplicating Products 
division of Minnesota Mining and 
Manufacturing Company. 

Called the 3M brand microfilm 
reader-printer, the machine is both a 
reader and a printer in a single unit, 
and is the first printer to be completely 
automatic, eliminating hand-process- 
ing of prints. 

It projects microfilm on a viewing 
screen in the usual manner for read- 


ing—then makes a ready-to-use print 
in less than ten seconds when a button 
is pressed. 

The machine prints by an automatic 
electro-chemical process on a special 
white paper, 814-by-11 or 8-by-10% 
inches. 

The speed and simplicity of auto- 
matic printing provides a solution to 
the problem of making copies from the 
files quickly and easily when needed. 

Write the company, 900 Bush Ave- 
nue, St. Paul 6, Minn., for further 
details. 


New Uses for NCR Paper 


Familiar to banks the country 
over as a means of making duplicate 
deposit tickets without carbon, NCR 
(no carbon required) paper is now 
available in tally rolls, and in every 
other size and shape in which a 
duplicate might be required. 


“NCR Paper’ is a revolutionary 
new product based on a chemical 


system developed after many years 


of work by the research laboratories 
of The National Cash Register Com- 
pany. Colorless chemical coatings 
on the paper itself eliminate the 
need for carbon paper. The normal 
pressure or impact of inscribing on 
the top sheet automatically repro- 
duces the same impression on the 
sheets below. The system can be 
used for making handwritten, type- 
written or machine printed copies. 


“NCR Paper’ makes use of the 


reaction between two different chem- 
ical coatings which are applied to 
the paper. The bottom side of the 
first sheet in a business form is 
coated with one chemical and the 
top side of the second sheet is coated 
with another. When the two chem- 
ical coatings are pressed together 
the resulting reaction instantly re- 
produces on the second sheet the 
data that is inscribed on the first. 

Featured in a _ recent brochure 
describing the advantages of using 
this paper, is the statement that 
operations employing NCR tally rolls 
can pass “the white kid gloves’ 
test, which is to say that the operator 
wearing white kid gloves could do 
the work involved without producing 
a trace of smudge or smear on the 
gloves. 


Requests for additional informa- 
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tion should be addressed to The 


National Cash Register Company, INDEX OF ADVERTISERS 
Dayton 9, Ohio. 
A H 
tens Gdns ta eovcee eeccescose 58 Heller Roberts Mfg. Co. 
EXECUTIVE CHANGES American Express Co... coed Ce Hush-A-Phone 


+.++.2nd Cover 
Art Steel Co..........05. waeUe we 


Associated Financial Advertisers Inter-County Title Guaranty & 
B Mortgage Co 
Bank Building & Equipment Corp... ..53 
Bank of California.........2-5.005 48 LaMont 
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Burroughs Corp 
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WILLIAM CANN, chief architect of caida ie : Ralston Purina Co 
oe * eluxe Check Frinters Co. Recordak Corp.........0eeeeeceee - 
Bank Building & Equipment Corp. Detroit Bonk & Trust Co Republic National Bonk 
of America, was recently elected a Diebold, Inc. 
vice president. In his new capacity ee 
he will continue to head the archi- 


tectural department. First National Bank of Arizona 
First National Bank of Chicago 
The appointment of PAUL F. FUER- First National Bonk of Memphis 


U 
First National City Bank of New York 25 . 
SICH as plant comptroller of the First Seccheiveshe Gating & U.S. Seen Spe Ge 


Mosler Safe Company’s Hamilton, , Vv 
Ohio plant, was recently announced. Vatiay totienet Saye 





Goolmarter 


TABULATING CARD 
FILING SYSTEMS 


secures every service, function and requirement 
for all tabulating—punched card—impairment 
card systems. Fits right in with your filing line. 


TABULATING CARD SIZE: 
for 80-Column ..... . 344" x 7H" 
for 51-Column 34," x4%" 
for 22-Column ..:... 3/4" x27" 


Grade A in construction and performance — full pan 
suspensions—in series of 20, and 14, (10 and 7 divided 
drawers not ill.). 51 and 22 col. units available, not ill. 
Available in Grey, Green, Frost Tan, Frost Green to 
match your present installation. 


LP Une) y : 
eV Vad Bae AY "Operational work 
F292 53,550 *:. stations engineered 
aU ae iL. for all procedures.” 
76,500 


February 15, 1958 









Figures of the Month 









Recent Month 6 Mos. Year 2 Yrs. 
WEEKLY REPORTING MEMBER BANKS (in billions) Level Earlier Earlier Earlier Earlier 














Ceeenenelely ial AMUN IRIN S555 25S ks. 5 os ba 6-0 ak dis wks UW basGie'e'e eles $30.2 $31.8 $31.3 $29.8 $25.7 
NE I alga 's <A dak 6 66 265s saben ines Oe eK KG Be ee b pees 66 4 4 4 4 6 
enn Oe OMI So 5g aig eo ge eis wes 06 bUeas ole vitia 8.0016 1.6 2.2 i te: 2.6 
Other loans for purchasing or carrying securities..........seeeeeeeeees 1.1 1.2 1.1 1.2 1.3 
i RSs 6 aca vied ss a0dé sd c ehOSMEASC CR eds eccceeteceecs 8.7 8.8 8.7 8.8 8.2 





O06 Cd aaMEMS AERC COS 0 oWb b OSS dS RES 11.4 11.4 10.9 10.2 


















SSC Fe we besos dmeeeseccescdwerce sess easnccesesecssce ‘ 1.9 





1.5 LZ 1.0 


Treasury certificates of indebtedness. ...... 2... cece cece c cece cccccees 1.8 1.8 1.3 - 7 
NIM oo 050 5. Ug a bw ecoiore 4. diane wd WANE Oh oralaieoe 4 4 4's Rad Mean 4.7 4.8 4.2 5.1 6.9 
ENG aiviocicas ied a ced coiet Mins cPenwe i seWusa Tene teneawunes 18.0 18.0 18.2 18.7 20.2 





Pisce ueerW ei patd pe Mee nAeues de bhies cd Siaheee on, & ‘ 79 7.6 7.4 8.2 








Speer SUMNNINOITS CINE 0 05 CA sis'oic.s 0 0.64 a bide o1ddia'¥ bis big bee ebb oer ~ et 56.9 55.6 58.1 57.6 


Time deposits except U.S. Government............ cece cece ccc eeeeees 24.8 24.3 23.6 22.4 21.4 
Interbank demand deposits (domestic). ........... 0c eee ee ee eeeeeees 10.3 12.3 10.4 9.9 10.2 
NN Ra Oa in ed a ie G1 Siare oy Sido bao ese ae bee eels a7 9.6 9.4 9.0 8.5 










ALL MEMBER BANKS (in millions) 





Excess reserves (estimated)*............. See en eee cree ence ee eeeees 511 724 392 367 485 
Borrowings at Federal Reserve Banks*.......... cece cece ceeeesceeees 295 656 553 502 999 
Free reserves or net borrowed reserves (-)*.........cccccececceecees 216 68 -161 -135 —514 












. Recent Month Year —1957-58 — 
RATES & U. S. GOVT. SECURITY YIELDS (FRB) Level Earlier Eorlier High Low 
Federal Reserve discount rate (New York)...........cccccccecceecees 2.75 3.00 3.00 3.50 2.75 
TI I a eas, ean tt gk oe kwee 60.8 eo bk ee 0 hvac 4.50 4.50 4.00 










I I oa Nanda ob Snes bw ddewdadde dececcseneeenss v.92 2.77 3.16 3.64 1.92 


ee I GU NINO. i's apne wie a o,0-0 80 44 cepiwd lawns 2.20 275 3.28 3.66 2.20 
en NI I cab n-8 sy bib ed Gem wih vlehipie a biebie abs 2.29 2.84 3.14 4.06 2.29 
i seein ek eek eed 6.0064 0s Kebdhed0esewkead we 2.78 2.84 304 .. £08 2.74 
Bonds due or callable in 10 years or more*......... cece eeeeeeeeeees 3.28 3.22 3.24 3.66 3.20 
















Price of bonds due or call. in 10 yrs. or more*..... eee e cece eeeeeees 102.0 101.9 96.6: 103.1 89.9 


COMMON STOCK PRICES (SEC indexes) 
Composite of 265 stocks (1939—100) 





eee eee eee ee eee eee ee eee eee eens 


PS Sts s Rh od babs ega bea edc vce 6 5Hb6bd4S Oe aE SD Het 385.6 380.4 4164 472.5 366.6 
ac cada chs bieenuscbecsaeest mebiusentks 350.1 345.7 391.6 438.7 325.2 
PN RINIINING 5.0. cca gs Say Bs Sacdiw'a WEN A oie! 6s LD eee R a eels o-eee AV60 412.3 439.3::--303.5 404.1 

WAS a oa shoe cae oc oe wo eh as he lee d dint S adhae 237.5 2246 300.1 317.5 210.8 

MC ett ela ee bet oe int a eke ga gih ose anieunleneshawds 159.7 155.55 158.1 163.5 146.1 


Trade, finance and service 


Ce 


NEW YORK STOCK EXCHANGE ACTIVITY 





Reported share volume (in millions of shares)**.........0.0eeeeeeeeees 
Short interest (in thousands of shares)..........ccececccccccccceceees 







*Weekly averages of daily figures, 
**Monthly averages of daily figures. 
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The detailed information on a check makes 
ANE processing efficient . . . efficient so long as the 
eee 
name of the payee, the amount and the date 


- Fe 4 Cl = NT are protected against alteration. When your checks 


are produced on La Monte Safety Paper you know 


they provide the maximum in safety and dependability. 
For safety, quality and service, La Monte has been 


the first choice among bankers from coast to coast. 


: wth es 
THE WAVY LINES @ are \ FOR CHECK . 


A LAMONTE TRADE-MARK 





FIRST WISCONSIN 
NATIONAL BANK 


| 


Nite. Gee 
Main Office ond 12 branches 


ee , 
Caltonal POST-TRONIC machines save us more than 55% 
annually on our investment!” 


“50 
“Since we constantly, stei¥é-to offer 


our customers the: pest service pos- 


equipment available. fof preparing custom- 
ers’ checking account sfa 
the National POST-TRO 
machines afford the maximum>in 
speed and accuracy 


THE NATIONAL CASH REGISTER 


®Trade Mork 


return on our investment in excess of 55%. 
“Specific benefits which make that result 
sible, we obtgin the most @dvanced \ . possible are the reduction in operator post- 
ing time, operator training and space require- 
ents,we feel that » ments. The POST-TRONIC machine also 
* bookke ! \ greatly reduces the opportunities for human 
1 “Se d that, of course, is of immeasurable 

mportancé- — customer relationships." 


ee 4 
‘ i 
“Our experience to date shows that the i 
tional POST-TRONIC machines have enabled fitte 
us to effect savings that will give us an an 


MPA 
989 OFFICES IN 94 C 


—FIRST WISCONSIN NATIONAL BANK of Milwaukee 


National's new POST-TRONIC pro- 
vides the lowest cost bank posting. 
This means more efficient over-all op- 
eration of any bank, regardless of size. 
Your local National representative 
will be glad to show your bank 
how much can be saved. Call him 
today. He's listed in the 


yellow pages of your phone “a 
book 


Gm Ei /ascmete, 


airman of the Board, President 


tae 


DAYTON 9, OHIO fe 
RIES 





